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NEW 20" CENTURY LIME 


The First ‘Luxury Liner on Whee! ;’ 


Only 16 Hours 
between New York 
and Chicago 


Beginning June 15th 

i . Lv. New York 6:00 P.M. 

SCENIC LOUNGE ... . rounded, full-visioned Ar. Chicago 9:00 A. M. 

windows so you can enjoy the scenic splen- 

dor of the Water Level Route. Leather set 
tees face the windows. 


Lv. Chicago 4:00 P.M. 
Ar. New York 9:00 A.M. 


Daylight Saving Time 


— 
sleeps 2 or 3 
- yet by day it 


; DRAWING ROOM. 
guests at night 
becomes a spacious living room 
with a sofa and two easy chairs. 


ee a ¥ — 
ee 


CAFE CENTURY... successor to the 
dining car. A smart restaurant. It 
even has semi-private dining alcoves. 
Food by famous Century chefs. 


. RRB ay 


Starts June 15th... the last word i 
lined beauty ...new from hea 


tream 
ight tg 
L-ROO 
train... you have a comfortable privot. 


Scenic Lounge ... America’s first ; 


room...you control air-conditioning to syj 
yourself... you dine in the Cafe Ce ntury.. 
it’s more than the world’s most moder 
train, it’s an entirely new way to travel! 


MORE HIGHLIGHTS OF THE “CENTURY”. . . At the cost 
of a section, you get a private room...with plenty of 
a clothes closet and lavatory. All beds are 6 feet 5 
long. You have any space you desire... from a ro 
to an elaborate “bridal suite”. 

Every car has a telephone for bar and restaurant service 
... you hear recorded music in the Cafe Century. 
in the Scenic Lounge. Throughout the train there's 


made weather” all year ‘round. 

The train is wholly new in design... by Henry Dreyfuss 
collaborating with New York Central and Pullman en 
gineers. The train travels 960 miles in 960 minutes. It's 500 
tons lighter, yet is safer, stronger and more silent. 

One thing is not new—the fare remains the same. So, 


more than ever, “it PAYS to ride the Century!’ 


NEW YORK CENTRAL 


THE WATER LEVEL ROUTE -.» YOU CAN SLEEP! 
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IT MAKES INK FLOW UPHILL 


A typical example of Goodrich development in rubber 


4 


without even touching the regular fill- 


; mechanism. Ink can’t spill, even 


ae’ 


OW it’s empty; now it’s full. Just 


push the pen down and release, 


it the device is turned upside down 
for a second or two. 


A manufacturer invented this novel 
pen filler that makes ink flow uphill. 


uuse it is so small and so positive 


ion, parts have to be made with 


sual precision. Also,the entire device 


st be light in weight. Rubber was the 


y material which answered ail yo 


but soft rubber won't stand the 


| of certain inks. Could the parts 


be n ade of hard rubber? Could hard 
ober be molded with sufficient preci- 


sion? The success of the entire inven- 
tion depended on rubber engineering. 
The manufacturer came to Goodrich, 
and Goodrich technical men went to 
work. A hard rubber compound was 
developed which will stand any ink, 
last indefinitely, and can be molded 
with such precision that even tiny rub- 
ber parts fit each other exactly. The 
en filler was put on the market—and 
ments an immediate success. 
Whether you have a new product 
which calls for special rubber or whether 
you use rubber only in familiar prod- 
ucts—such as transmission belting, con- 
veyor belting, packing and hose—it will 
pay you well to specify Goodrich. The 


research here which never stops has 
developed one rubber which has multi- 
plied the flexing life of belts 5 times; 
another which in many uses with- 
stands abrasion better than steel; other 
rubbers which resist acids, alkalies and 
oils; still others which can be made 
in almost any color, form and texture. 
The benefits of all this research and im- 
provement are yours every time you 
specify Goodrich to your distributor. The 
B. F. Goodrich Company, Mechanical 
Rubber Goods Division, Akron, Ohio, 


Goodrich 
a cat ein mUBBEA 
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~NEW BUSINESS 








Aut this week National Confectioners’ 
Association has been holding forth at 
the Waldorf-Astoria, New York, in its 
55th Annual Convention and 15th An- 
nual Exposition where about 70 exhibi- 
tors revealed the latest in processing 
and packaging machinery, X-ray in- 
spection equipment, candy ingredients, 
boxes and wrappings, plus far too 
many free samples of newly styled 
vandy for anyone supposed to be on a 
diet. Instead of being parked in one 
big room, the exhibits ranged the sides 
of halls and anterooms leading to the 
main convention hall, thus exposing 
each exhibit to all present and potential 
customers. 

Baker’s Chocolate dramatized its 
traditional chocolate girl trademark by 
costuming a personable young lady in 
Puritan raiment and providing a photo- 
graph studio in its exhibit wherein any 
conventioneer could pose with her. Two 
equally personable young ladies clad in 
hula costumes dramatized Baker’s Co- 
coanut and relieved the Puritan from 
time to time from her duties in the 
studio. Still another young lady—this 
one in strictly business costume—pre- 
sided at the booth of Milprint, Inc., 
Milwaukee packager and lithographer, 
and offered to type letters, arrange 
for theater reservations, and execute 
other goodwill-building secretarial du- 
ties which often go begging at conven- 
tion time. 


NorMALLY speaking, when one sees $ 
camels, 2 zebras, 1 baby yak, 1 Jlama, 
and 10 elephants parading through a 
steel plant, it is time for one to change 
his glasses—nose, highball, or otherwise. 
This time it was different. The Rob- 
bins Brothers Circus train cracked up 
in an accident and limped into Johns- 
town, Pa., for emergency repairs at 
the Cambria car shops of Bethlehem 
Steel. Animals taken from the 
cars and parked outdoors in a_ lot. 
When it began to rain they became 
restive. Nothing to do but parade them 
through the plant and into their cars. 
Welding and riveting had to stop dur- 
ing the homecoming, but once the ani- 
mals were in place, repairs went on 
under a double shift, and the circus 
made its next performance on sched- 
ule. 





were 


EXPERIMENTS are proving in the Mans- 
field works of Westinghouse Electric 
& Mfg. Co. that eye fatigue is lessened 
and general health improved through 
the daily administration of capsules 
containing carotene-in-oil. Important 
too from an industrial standpoint is 
the fact that carotene with its vitamin 
A content improved the efficiency of 
color-matching inspectors more than 





75%. Eye specialists hay 
good vision depends on 


supply of “visual purple” 





of the eye. Constant use « - \SH 
To rebuild it the body yreau 
adequate supplies of vita: In mon! 
dentally good vision for n federa 
likewise depends on the \ Bent @ 
factor. udget: 
fing © 
Frnt inspection lines in t pod. 
LaSalle plant, Detroit, are respon 
forth with a new mazda-me ooolmmbrew 
lighting system. To heighte: } The 
efficiency further, the floors eon thal th 
painted white. put pr 
busine: 
On the evening of June 22. ot Hoijfliifeonced 
Sherman, Chicago, the Sixt ternalamto a 
tional Commercial Schools ( eushio’ 
feature a special dictatin 
competition to determine + stest 
secretary in American bus \ 


professional ringers will ly WPA 
Bona fide contestants will sh: 

world record of 87 words a 

last year by Lenore Fenton of % 

In addition to the dictating ma 
event, there will be contests « 

wide variety of typing and 

bookkeeping operations, open to « st 
erators from schools, busines 

and universities. 


He.ium, first glimpsed in 

spectrum and later discovered tv be one sines 
of earth’s elements as well, cost £2 

per cu.ft. back in 1907. Accord 
Engineering and Mining Jo 
Bureau of Mines is now pro: 
at Amarillo, Tex., at a cost of l¢ perli® 
cu.ft.—a reduction that probably takes 
rank as the biggest price 

record. 


yh in 


Wirn the news that America 
tute of Laundering, Joliet, IIl., 
proved the silk and rayon 
Laros Textiles Co., Bethlehe: 
undér its “Laundry-Tested and A 

proved Plan,” comes the further new ker 
that the Institute has expanded 
tile-testing activities. Heretofor: 
confined is work to cotton and wo D) 
Now it will also test silk and 

The laundry industry hopes th: 

eradicate the consumer impressi 

the commercial laundries are geare! est 
for cotton only. 


wir 
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WaAsnincron BULLETIN 








\SHI \GTON (Business WF eek 
yreau) —The spending has begun 
months after Gov. Eccles of the 
Federal Reserve urged the Presi- 
int and See. Morgenthau to quit 
sdget-paring and have another 
fing when it would do the most 
nod. B isiness sentiment failed to 
rspond When Roosevelt _ finally 
brew the dice a few weeks ago. 
The most optimistic are hopeful 
hat the push-money program will 
pit props under a fall pickup in 
isiness. Of course, even pessimists 
oncede that actual cash is bound 
have some effect if only as a 
yshion against a further drop. 







i 
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Cash on the Line 


mey has already started rolling 
WPA is putting its okay on hundreds 

work-relief projects which many 
rs admit that they never hoped 


$1,425,000,000 that the Hopkins 
ization will spread over the coun 
the next seven or eight months 
st of it during the summer and 
mn—will entail an estimated out 
for materials and equipment of 
150,000,000, including local contribu- 
This money for 


siness at the grass roots. 


means more 


—And More Coming 
Public Works Administration 
move as fast as WPA. It 
856,000,000 to spend-and-lend on 
ects which can before 
April and completed before Oc- 
er, 1940. 
It's a two-wave program in which 
first allotments will be 
for projects costing a total of 
*00,000,000. These are projects which 
be cleared through official agencies 
kly and on which ground can be 
roken without delay. 


has 


be started 


made 


Big Capital Goods Purchases 


DrawinG more on heavy industry 
cts, PWA’s 8600,000,000  con- 
tion program will call for ma- 


s totaling $322,000,000, according 
stimates by the Construction Di- 
of the U. S. Bureau of Labor 
tistics, 
a sizeable bunch of orders in- 
g $90,800,000 for iron and steel 
cts, $27,500,000 for machinery 
‘ther foundry and machine shop 
ts, $23,000,000 for electrical 
apparatus and _ supplies, 
$23.400,000 for lumber and millwork, 
$22.500,000 for cement, $13,400,000 
for brick and tile, $9,600,000 for heat- 


ma nery, 


ing equipment and materials, $8,700,- 
000 for plumbing, and $102,800,000 for 
a wide variety of other materials. 


Rush for PWA Cash 


On top of more than 2,000 previously 
approved projects which have been 
waiting for revival of the public works 
program, hundreds of new applications 


are pouring in to PWA regional offices. 
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Ex-Sen. L. J. Dickinson or Iowa 
While the Wearin-Gillette scrap got the 
spotlight, he got the votes 
Municipal organizations report that 
cities and towns the country over are 


grabbing for the money. It will be 
taken up long before the Sept. 30 


deadline on applications. 

Green Scores Again 
PouiticaL score stands 2 to 0 in favor 
of William Green the American 
Federation of Labor as against 
L. Lewis and the Committee for In 
dustrial Organization. Green 
handily in Pennsylvania, right on John 
L’s home diamond, beating out Lewis’ 
lieutenant in the scramble for the 
Democratic gubernatorial nomination, 
Primary results in the Keystone State 
generally are figured to give aid to 
Green’s friend, Sen. Jimmy Davis, in 
his fight for reelection on the Repub- 
lican ticket. 

In Iowa, Green backed Gillette 
against the old White House-C.L.0. 
combination which scored so heavily 


and 
John 


scored 


two years ago when Green was with 
them. Always stronger on Capitol Hill 
than Lewis, Green now has new 
prestige, while Lewis’s threatening scowl 


is less alarming to timid legislators. 


Dickinson's Chances Good 
Dickin 


; 


thing o a 






Return to the Senate of L. J 
of Iowa—the 
anti-New Dealer in either House 
Roosevelt 
is indicated by the tre 
Republican over 
the first of the 


son nearest 
100°; 
or Senate 
White House 


excess of 









ente red t! ce 






since 





mendous 
Democratic 







votes in 








“purge” primaries, 












General failure of the White House 
to retire any of this year’s crop of 
Democratic senators who opposed 









court-packing also is predicted as a re 
sult of the spectacular failure of Harry 
Hopkins, Jimmy Roosevelt, and Homer 
Martin (United Automobile Workers 
to defeat Gillette. Marked for 


nation,” he mustered more votes than 







“ y . 
elim 





; 


all four of his opponents put together 

Sec. Wallace, who refused to join in 
the purge effort, is worried about Dick 
obvious strength, Gil 
election of Dickinson would 







wiring 





inson’s 
lette that 
“calamity.” 






be a 






Other New Dealers Out 
Loss of New Deal 


votes in seems im 






two trustworthy 

the next Congress 
evitable as a result of the 
mary. One is that of Lloyd 
New Deal Republican, 

snowed under by conservative former 
Sen. Dickinson. The other is Otha D 
Wearin, backed so strenuously by the 
New Deal against Sen. Gillette. 
successors will not be ignorant of the 
events which made their elections pos 






lowa pri 





Phurston, 





was 





who 











sible. 

Watch Anti-Trust Probe 
Tue anti-trust investigation by the 
temporary National Economic Com 





mittee set up by Congress at Roose 





velt’s request will be the most import 
ant focal point of business interest in 
Washington during the absence of Con- 






gress. 

It may serve to measure the extent 
to which the President is willing to sac- 
rifice recovery to political opportunism. 
The New Deal's big 
business so far have failed to click, but 







tirades against 





concentration of 





the crusade against 
economic power still is reckoned by the 
left wing as a potent political force. 
If the attack develops 


any vote-getting possibilities, 






anti-monopoly 





they will 






not be overlooked 

New Deal campaigners can harp on 
this theme, greatly 
disturbing the commission's sober, or- 
toward ef- 
anti-trust 





without 





however, 






looking 





derly fact-finding, 
fective revision of the old 
and related laws. If the 
itself adopts inquisitorial methods in- 





eommission 
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tended to spread-eagle big business men 
F NI F HEATIN on the front pages of the press, it will 
| likewise reveal the President’s unmis- 


CUTS COAL COSTS IN 
4 COUNTY BUILDINGS ‘e=es-erie 


Webster Moderator System Helps | is the 


Clinton County Board to Save 
$493.73 in Three Months 


BETTER STEAM DISTRIBUTION 


Supply of Steam to Four Heating 
Zones Accurately Controlled 
from One Central Point 


HEATING COMFORT INCREASED 


Plattsburg, N. Y.—The Clinton oo 
Board of Supervisors met here in April, 
1937, to consider proposals for moderniz- 

the heating plant in the county 
building group. 


After careful study from all angles, 
ey passed a resolution calling for a 
Webster Heating Modernization Program 
which it was estimated would effect an 
annual saving of 118 tons of coal. The 
ue ram included ——— of a central 

ebster Moderator 
ing of four buildi 
and Jail, Court 


s—the Sheriff's House 
ouse, County Clerk's 


Building and County Treasurer's Building. 


| 





Clinton Country Buildings, Plartsburg, N. Y. 


Left to right: Sheriff's House and Jail, Court House, 
County Clerk's Building, County Treasurer's Building 


A Webster Moderator System, control- | 


— 4,755 square feet of installed direct 
radiation, was installed by the Dock and 
Coal Company, Inc., of Plattsburg, in 
time for the 1937-38 heating season. 

Fuel savings for the first three months 
with the modernized heating system 
amounted to 58 tons of coal, having a 
cash value of $493.73. 

Heating service is noticeably improved. | 
The supply of heat to all four heating | 
zones is regulated from one central point. 
The Webster Moderator System meets the 
varying hea needs of the four build- 
ings, with comfortable even temperatures 
during the coldest weather and without 
overheating during periods of mild 
weather. 


These before-and-after facts point the way to 
maximum comfort and economy in heating 
new buildings as well as in modernization of 
existing installations, Consult your architect, 
engineer or heating contractor. Or address 
> Wess | WARREN wenstER & CO. CAMDEN. N 1 T7938 @ 

Pioneers of Modern Steam Heating 

SI 50 YEARS OF HEATING PROGRESS 

Representatives in 60 principal U. S. Cities 











ontrol to the heat- | 





takable intent. 


Aimed at Law Revision 


WitH more money to spend on anti- 
At- 


trust law prosecution, Assistant 


torney-General Arnold is going after 


vision of the laws just as directly as 
investigation by the general 
committee. 

The Federal Trade Commission will 
| pursue various Most im- 

portant is the inquiry that the commis- 
| sion, at the turn of the fiscal year, will 

make into the operations and effect of 
state fair trade laws, which have been 
given federal application by the Mil- 
ler-Tydings act. 


What Is Cost? 


INVESTIGATION of current methods of 
cost accounting is another bee in 
FTC’s bonnet. It is seeking a solid 
basis for its work in preventing sales 
below cost, illegal under trade practice 
conference rules, and in tackling ac- 
counting problems raised by the Rob- 
inson-Patman act, which _ tolerates 
price discrimination only when justi- 
fied by differences in cost. 


Other Troubles Ahead 


Severa other investigations and more 
litigation will 
branches of business in a dither until 
Congress comes back into session next 
January. 

The basing-point price issue is in- 
volved in FTC’s case against the Ce- 
ment Institute and the recently re- 
opened U. S. Steel Corp. case. The 
commission’s investigation into automo- 
bile manufacturer-dealer relationships 
is just getting started. The scope of 
the commission’s attack under the new 
Wheeler-Lea amendment will take in 
all sorts of misleading and deceptive 
practices. 

Still Federal Com- 
munications Commission’s final report 
in the Telephone & Tele- 


sidelines. 





tend to keep various 


to come is the 


American 


| graph investigation, while its investiga- 


tion of radio broadcasting is just get- 
ting started. 

The LaFollette civil liberties com- 
mittee has been given a new lease on 
life, and summer recesses of the courts 
don’t presage much diminution in the 
activity of the National Labor Rela- 
tions Board, which has been highly 
successful in clearing away legal ob- 
structions. 


Free Hand for FPC 


Tue Federal Power Commission is 
elated by a Circuit Court decision 
throwing out the Carolina Aluminum 
Company's appeal from the commis- 
sion’s finding that its proposed Tucker- 
town hydroelectric development will af- 
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British Labor 
Tue President is goir 
delegation of govern: 
and industry represe: 
Great Britain this 
study British labor la 
sumably report on t! 
ability to our labor 
What will it find out? 

Answers to this que 
published in Busines 
year ago (BW—July! 
before Mr. Roosevelt 
lecture White House « 
ents on the British |. 
makers. 

These answers blaste: 
popular misconception 
the British labor m 
while emphasizing its 
with our own setup. Ar 
high points: (1) Th 
shop is no more con 
Britain than in the 
| States, (2) British unio: 
have to be _ incorporat: 
| They can’t be sued for | 
| except in the case of a 
| thetic or general strike, 
which are definitely illeg 
There is no compulsory 
tion of labor disputes in 
| (5) the checkoff is illegal! 

For executiv: 
want to anticipate the « 
sion report, get straight on Br 
| ish labor legislation now, / 
ness Week has made up a 


business 


reprint order of its 20 
analysis of that legis 
added a brief bibliograp 


source material for further s 
You can get a copy by w 
the Editor for “How 
Labor Laws Work.” 








5 _ 








fect navigation and is therefore 
to license. The court’s verdi 
based upon the merits of the « 
merely upholds the commission's 
tention that because the law la 
conditions for appealing FPC ° 
its “findings” are not subject | 
review. 

If finally upheld, this prin« 
remove an important check 
commission’s attempt to stretch 
control over power resources to 
far removed from actual navigat 


Sign Freighter Contrac' 


Awarp of a Maritime Commissi: 
tract to the Newport News Shi 
ing Co. for four standard C-2 
steamships, at $2,080,000 apiece, 
the government and the big yards 
to an eye-to-eye cost basis. B 
cut their overhead and trimme: 
profit rather than risk losing « 
a long-term merchant marine pr: 
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BUSINESS WEEK’S INDEX OF BUSINESS 
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Latest Preceding 
PRODUCTION Week Week 
*#Steel Ingot Operation (% of capacity) 26.2 26.1 
+Building Contracts (F. W. Dodge, 4-week daily average in thousands) $9,227 $8,915 
Engineering Construction Awards (Eng. News-Rec. 4-wk. daily av. in thousands) $7,131 $8,031 
*Bituminous Coal (daily average, 1,000 tons)... : can 917 855 
ee I Is ode 055080 ccKSeertniceavececvuseuenne 1,879 1,973 





TRADE 






Total Carloadings (daily average, 1,000 cars). . jaune 94 91 
+ Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars) 61 61 
*Check Payments (outside N. Y. City, millions). $3,619 $3,532 


*Money in Circulation (Wednesday series, millions) $6,469 $6,393 








ACTIVITY 






The Figures 










Latest Week *59.6 


$59.6 





Preceding Week 









Month Ago 58.2 








Year Ago 76.7 





1933-37 68.1 





Average 














Month Year Average 











Ago Ago 1933-37 
30.4 76.2 57.7 
$8,289 $10,071 $6,222 
$7,491 $8,320 $5,362 
859 1,263 1,094 
1,939 2,131 1,748 
















91 132 109 
63 83 71 
$4,105 $4,254 $3,336 
$6,407 $6,487 $5,763 








PRICES (Average for the week) 


Wheat «No. 2, hard winter, Kansas City, bu.).. $.70 $.77 
Cotton (middling, New York, Ib.). 7.95¢ 7.92¢ 
Iron and Steel (Steel, composite, ton) nie $38.38 $38.44 
Copper (electrolytic, Connecticut Valley basta, Ib.) 9.000¢ 9.000¢ 1 


Moody’s Spot Commodity Price Index (Dec. 31, 1931 =100) 131.0 


FINANCE 


BANKING (Millions of dollars) 


Total Federal Reserve Credit Outstanding (Wednesday series) 2.593 2,583 
Excess Reserves, all member banks (Wednesday series)... . 2,640 2,630 
Total Loans and Investments, reporting member banks 20,536 20,597 
Commercial and Agricultural Loans, reporting member banks 3,992 4,031 
Security Loans, reporting member banks............ 1,186 1,165 
U. S. Gev’t and Gov’t Guaranteed Obligations Held, cuperting neniber banks 9,255 9,307 
Other Securities Held, reporting member banks. seg 2.947 2,945 





Bond Yields (Standard Statistics, average 45 bonds) 6.74: 6.64% 6.29% 4.37% 4.74% 
Call Loans, Renewal Rate, N. Y. Stock Exchange (daily average) 1.00 1.00% 1.00% 1.00% 85° 
Prime Commercial Paper, 4-6 Months, N. Y. City (prevailing rate) 75<-1 .75—1° .75-1% 1.00% 1.10° 
Business Failures (Dun and Bradstreet, number) as 226 247 231 146 226 


















$.81 $1.27 $.95 
8.66¢ 12.93¢ 11.49¢ 
$38.52 $39.86 $33.27 
0.000¢ 14.000¢ 9.798¢ 
136.6 201.3 155.7 




























2,589 2,573 2,443 
2,440 860 1,609 
20,842 22,158 19,923 
4,126 4,270 a 
1,239 2,053 # 
9,323 9,443 8 
3,002 3,144 # 























Index. * Preliminary, Week Ended June 4. Revised 





Week 








* Factor 


§ Not Available. 














These monthly averages 














are merely simple aver- 
ages of each month’s 
weekly figures of 









NORMAL-= 100 


| MONTHLY AVERAGES | | 












Business Week's index 
of business activity pre- 
sented in the chart at 
the top of the page. They 80 4 
tnable readers to get a | 
general view of the trend | 


of business since 1929. 


| 















Weekly Index of Busi- 
ness Activity is covered by 
the general copyright on the 
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Regardless of Your Refrigeration Requirement 


CALL IN FRIGI 


SAVE MONEY, TIME, REGRET 














piece ol rn 
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ye movil 
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—_ : = . FRIGIDAIRE BOTTLED 

4 EVERAGE COOLERS _ The mos 

FRIGIDAIRE COMPRESSORS FOR ENGINEERED JOBS range in capacity up to 50 ton. case for aslittleas2c, givecsck § —_ 
Frigidaire refrigeration systems save from 50 to 75% on operating costs alone positive cooling that assu ‘ : s without 
over old-style methods, yet give far superior refrigeration results. mers of “‘just-right-temperatu: tomobile 
ing drinks. Model BB-258, il! ‘ ading 
vides space for 300 6-oz. bottl: — 
duction 


It’s Good Business to par harteee FROSTED F000 — BM site dire 
“CALL IN FRIGIDAIRE” & nat 





ne 83 6 . re thar 
@ Frigidaire gives you extra assur- snared’ 
ret? « 


ance that your refrigeration invest- } 
nes si 


ment is protected by the engineering , 
i 1988. 


and financial resources of General : 
Motors, the world’s largest builder oe : wre sha 
of refrigeration equipment. On any ; ae 1937 havin 
refrigeration job, regardless of type i. atil it re 
or size, get full facts from Frigidaire a ist week 
orst? Call i : 
FRIGIDAIRE MILK COOLING UNITS AND SYSTEMS . + « first! Call in your own local Oe tarply to 
are available to meet all cooling needs—whether Frigidaire Commercial Dealer, or \ : easonally 
for small farm or large retail dairy. New Frigid- write nearest Frigidaire Commercial ee 
aire Drop-In Milk Cooling Unit illustrated is an District Office listed below. 3 is on 
outstanding profit maker for the small dairy ~ tld stock. 
farmer. Easily installed in present cabinet. FRIGIDAIRE COMMERCIAL DIVISION, ae ; tinuou 
ntinuous 
GENERAL MOTORS SALES CORP., DAYTON, 0. FRIGIDAIRE FROSTED >. 


an shes 
FOOD CHESTS have “custo- ahead 
re - mer appeal” — keep their contents =. | Be ated 


at absolutely correct temperatures—reach vlow last 
PFRIGIDAIRE a new high in attractive display and dis- ; 

: - ' pensing ease. Double-face sign increases current 
advertising value—ideal for island display. 


FRIGIDAIRE WATER COOLERS and water cooling systems meet the largest or the smallest require 

day buys... as little as 2c a day runs the cooler illustrated. y Within an 
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bile ple 
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Over 2000 Local 
Authorized Frigidaire Dealers 


W opera 

plus 51 District Offices, shown on map and ad 3 
listed below, make Frigidaire’s expert engineering ; 9° ¢ ed ims 
service instantly available to you. : Sue. : h e small 


FRIGIDAIRE BRANCH OFFICES, GENERAL MOTORS —F kee |i n. But 
SALES CORPORATION: Atianta, Baltimore, Birming- + ™ “ ’ « making 
ham, Boston, Buffalo, Chicago, Cleveland, Dayton, Den- : ' q 

ver, Des Moines, Detroit, Ft. Worth—Dallas, Kansas ‘tad 3 tocks so 
City, Los Angeles, Nashville, Newark, New Orleans, ° ORLANOMA ¢: ! C. Dance, Inc.: 01 : bow . 
New York, Oakland, San Francisco, St. Louis, St. Paul. a SS te . ght art with 
OTHER DISTRICT OFFICES: axron, Ohio Edison; pevrata, J. J. Pocock, Inc,; pitrspurGH, Electr 

ALBANY, Graybar Electric; BALTIMORE, Carey Sales & ucts Corp.; PORTLAND, Sunset Electric Co.; ROA 

Service ; BILLINGS, Northwestern Auto Supply; EL Paso, H. C. Baker Co.; RocnEester, Chapin-Owen ( 

W.G. Walz Co.; Houston, Cox & Blackburn; InDIAN- ANTONIO, Straus-Frank Co.; SALT LAKE cCiTy. W 

APOLIS, Refrigeration Equipment Co.; Jackson, Consu- Bintz Co.; seaTTLe, Sunset Electric Co.; SIOUX 

mers Power; LOUISVILLE, Smith Distributing Co.;mem- D. K. Baxter Co.; sPoKANE, Jensen-Byrd C 

puis, Mc Gregor’s, Inc.; MIAMI, Domestic Refrigeration cuss, Onondaga Auto Supply Co.; Tampa, Byars-! 

Co.; NEW CASTLE, Penn. Power Co.; NORFOLK, R. F. Refrig. Co.; wicuita, S. A. Long Co. 






















g(SINFSS was still edging lower 
jis wees. It is true that security 
gicommodity prices were higher 
jun the week before, and that the 
heck to the left wing group in the 
wa primary was an encouraging 
siece of news on the political front. 
jot industrial activity seemed to 
» moving toward a midsummer 
yw marked by widespread shut- 
jwns. Paradoxically, this makes 
ji the more probable a rebound 
aly in the fall. Exact timing is, 
s always, out of the question, but 
sith the approach of summer the 
jsiness man who has been letting 
his stocks run low must begin to 
atch his step to avoid overstaying 
:bear market. 
















Figures on Automobiles 





The most dynamic American industry 
s without doubt the manufacture of 
wtomobiles. Accustomed in the past 
» leading the way toward increased 
soduction, it is now leading in the op- 
mite direction. Retail sales of new 
as and trucks in May were probably 
nore than 50% below May 1937—a 
¢terioration from the 42% to 49% 
belines shown in the first four months 
£1988. Production has been cut even 
nore sharply—percentage loss from 
987 having expanded month by month 
atil it reached 64% in May. In the 
ist week of June, output slumped 
tarply to a new low since 1934, on a 
easonally adjusted basis. Bad though 
tis is on the face of it, it means that 
ied stocks of passenger cars are being 
vitinuously cut down as retail sales 
nun ahead of production. They are now 
stimated at 300,000 cars. This is 30% 
vlow last year, but is large compared 
‘0 current output. 


Clearing Out Old Stocks 


Nithin another month it is believed by 
nost observers that the principal auto- 
nobile plants are likely to shut down 
or an extended period. Possibly very 
ow operating schedules will be main- 
‘uned instead, and probably some of 
‘we small plants will continue opera- 
ton. But the industry as a whole will 
* making a final effort to clear out old 
tocks, so that the 1939 models may 
‘art without a handicap. 


Outlook for Steel 


The steel industry is very much tied 
‘0 the fortunes of the automobile in- 
dustry, its chief customer, and absence 
of any buying by motor companies un- 
“ August will mean curtailment of 
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steel operations in the intervening 
period. Nor is there much expectation 
of other business in the meantime, with 
the exception of government-financed 
projects. To take one example, farm- 
ers’ purchases of machinery are esti- 
mated to be running a third below the 
1937 level, and the rate of production 
in this industry necessarily points 
downward. Steel operations, now 
around 25% of capacity, are likely to 
go lower before they recover. 


Buyers Watch Prices 


A factor still operating to delay steel 
buying on anything more than a hand- 
to-mouth basis is the uncertainty as to 
prices. There is a strong feeling that 
they will have to be cut for the fourth 
quarter, and perhaps even for the third 
quarter. Until this is settled, hesitation 
will continue. 


Rebound After Summer 


The growing possibility of a real slump 
in activity during July and August has 
caused some industrialists to lose hope 
for the rest of 1938. Such a pessimistic 
point of view does not seem to be 
justified. The very extent and severity 
of a summer shutdown, if one comes, 
would do more than almost anything 
else to pave the way for a rebound. 
Inventories would be cleared up much 
more quickly, making possible a re- 
sumption of production on a scale more 
closely in line with the higher levels 
of current consumption. In any event, 
after such a shutdown the only pos- 
sible change would be a reopening, a 
rally. The rally might taper off later, 
but it could easily be sharp at first, 
both in activity and prices. Those who 
overstayed the bear side might be 
caught in the rush. 


Congress and Business 


The timing and extent of any autumn 
rally will depend this year, perhaps 
more than in any other year since 
1896, on government action and on the 
political campaign. The news from 
Washington today is running first hot, 
then cold. Congress has handled the 
big spending bill in a manner which 
failed to reassure the business com- 
munity, defeating amendments and 
safeguards it would have looked on as 
prudent. The wage-hour bill is also 
disappointing, but its actual effect 
in the next year or so can hardly be 
important. On the other hand, there 
is a strong effort to revive the railroad 
loan legislation, and there is some hope 
that the tie-up with wages which had 








apparently killed it can be resolved 
The closing days of the congressional 
session are marked by cross-currents 


based on the average congressman's 
fear of being held to blame by his elee- 
tors if the depression continues, and 
his intimidation by the Administra- 
tion’s power to reward and punish. The 
results are naturally confusing. 


Effect on Spending 


As for the spending program itself, the 
President has directed PWA to be 
ready to start the ball in motion as 
soon as the law is signed. This means 
that quick action is desired on the 
projects previously approved but post- 
poned due to lack of funds. How 
quickly the money can actually be 
spent and turned into employment and 
activity is another question. Perhaps 
by October the government will have 
increased its monthly expenditures 
from the $625,000,000 average of the 
past year to %750,000,000—perhaps 
even more. This will make no great 
dent in the depression, if we may judge 
by the fact that national income is 
probably running half a billion dollars 
a month below last year. But it will 
lend some aid to any business revival 
which might be getting under way at 
the time. 


Appraising the PWA Program 


The actual value of the PWA program 
will depend in part on the policy 
adopted with regard to loans for muni- 
cipal power plants, the decision on 
which has been left by Congress in the 
President’s hands, and in part on the 
policy adopted with reference to “pre- 
vailing wages” and other building costs. 
A public works program which throve 
at the expense of utility construction 
and private building would not give 
great results. 


Eyes on the Election 


The political scene from the adjourn- 
ment of Congress until November will 
be dominated by the election cam- 
paign. In a year like the present, the 
elections may prove of the greatest 
importance to business prosperity, one 
way or the other. The Iowa contest, in 
which the left wing candidate was de- 
feated in the Democratic primary, and 
the conservative Republican carried his 
primary with nearly as many votes as 
all the Democratic candidates com- 
bined, was the outstanding event of 
the week. It should encourage inde- 
pendence both in Congress and in the 
campaign. 
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Wuen a Budd streamliner . . . long and shining . . . comes 
gliding into the station it creates a prompt stir of interest. 
Heads turn. There’s drama in the air — that pleased ex- 
pectancy which is reserved for something special, some- 
thing new. 





This ceremony takes place many times daily in many 
stations. It illustrates, on a small scale, the sensation that 
marked the first appearance of these modern trains on the 
American scene. Overnight these inspiring pioneers caught 
the public fancy. For they are new in design, new in con- 
struction, new in performance. 

The secret? Budd engineering, plus a structure of stain- 
less steel, fabricated by the exclusive SHoTWELD*® process. 

This combination produces c -s that are strong, durable 
—and truly light-weight. Their low center of gravity 
makes them hug the rails and travel smoothly at high speed. 
They fulfil all safety requirements without incurring the 
burden of dead-weight imposed by older methods and ma- 
terials. They have more spacious interiors, to which Budd, 
again departing from precedent, gives the luxurious com- 
fort and appearance of a fine living-room. 

Budd-built trains . . . swift, safe, beautiful . . . are restor- 
ing glamour (and passengers! ) to the railroads of America. 


@ Originator of ALL STEEL bodies for automobiles, now used almost universally, 
the Edw. G. Budd Manufacturing Company has pioneered modern methods in the 


Busines: 


design and fabrication of steel products. *® Reg. U. 8S. Pat. Of. 5 FF er M 
, Meanw 


EDW. G. BUDD MANUFACTURING COMPANY , . } BE the “time 
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Hanes Leads Business-Labor Talks 


Groundwork being laid for cooperation of industry 
with C.1.0. and A.F.L. Hope to agree on legislation 


for passage in next session of Congress. 


Wraovr publicity or fanfare, the 
gundwork is being laid for busi- 
' labor cooperation conferences 
practical scope and chances 
fr success will eclipse anything of sim- 
jg nature tried to date. Spearhead in 
he national coordination drive is John 
es, former Wall Streeter now 
Securities and Exchange Com- 

1, slated for assistant secretary- 

the Treasury. He has moved 

ertly in the past three weeks on 
npletely non-political, common- 
gnse basis that the hopes of industrial 
and labor leaders alike are now 

on him and the chances for 
moperation have brightened with each 


pess-al 
which 


f-the-record consultation he has had. 


Business-Labor Conferences 


Meanwhile, the national feeling that 
the “time is here” when business and 
hbor must get together, of their own 
nitiative, has suddenly boomed to tre- 
mndous proportions. Within two 
reeks, the following events have lent 
pwer and prestige to the business- 
hbor cooperation drive: 

1. In New York, the annual meet- 
ag of the National Industrial Confer- 





FRISCO TOWN MEETING—Ten thousand citizens of San 
Francisco turned out last week to hear ship owners and C.LO. 
kaders discuss their common problems. Acting Chairman W. P. 
Faller of the employers’ “Committee of Forty-three” opened the 
ig. Labor leaders Harry Bridges 
1 at Fuller’s right) spoke for cooperation, as did Roger 


and Henry Schmidt 


ence Board, with some 500 business 
executives sitting in rapt attention, re- 
solved itself into a forum on business- 
labor cooperation, with speaker after 
speaker hammering on the same line. 


Big Meeting on Coast 


2. In San Francisco, 10,000 citizens 
attended a joint conference between 
the employers’ “Committee of Forty- 
three” and West Coast leaders of the 
Committee for Industrial Organization. 
Speakers included Almon E. Roth, 
president of the Waterfront Employers 
Association, and Harry Bridges, leader 
of the C.1.0. Waterfront Union. 

Similar meetings are planned in the 
other big Pacific Coast cities. 

3. In Detroit, the Advertising Fed- 
eration of America announced that the 
annual convention beginning June 12 
would feature Donald Richberg and 
Edward F. McGrady, actively asso- 
ciated with the business-labor coopera- 
tion drives, both of whom will speak on 
teamwork and ways to get it. 

$+. Responding to an appeal broad- 
cast by the Merchants Association, 100 
executives of as many businesses in 
New York City publicly went on record 


as agreeing with the American Federa- 
tion of Labor’s executive council, which 
last month called for “development of 
team work between industry and la- 
bor.” 

A prime weakness in the New York, 
Detroit, and San Francisco “teamwork” 
campaigns, it must be noted, is their 
initial failure to get both C.1.O. and 
A.F.L. into the same room. The Con 
ference Board program arrangers in 
New York made a bold bid along thes: 
lines, inviting not only Philip Murray 
of C.1.0., who accepted and spoke at 
the meeting, but William Green and, in 
turn, every one of the A.F.L.’s 15 vice 
presidents. Each of the federation rep 
resentatives declined, although George 
Harrison of the Railway Clerks was 
willing to come and was only pre 
vented from doing so by last-minute 


demands on his time elsewhere 


Labor Gets Down to Brass Tacks 


All the top leaders in both A.F.L. 
and C.1L.O. are conversant with the 
trend of affairs, and many of them 
have already expressed their willingness 
to join in brass-tacks talks with busi- 
ness management. Within the past few 
weeks, William Green, George Harri- 
son, Matthew Woll, and Daniel Tobin 
of the federation have been pushing 
the idea from their side; while John 
Lewis, Philip Murray, Sidney Hillman, 
David Dubinsky, and Homer Martin 
of C.LO. have openly indicated their 


availability as consultants. While 





Lapham, of the steamship owners, and Almon E. Roth, president 
of the Waterfront Employers Association. Conflict was abjured 
by the speakers; Lapham declared that “we have made mis- 
takes and have learned a lot”; Bridges admitted that “we are 
a little tired, too. We want werk. and not strikes”; Roth said 
ship owners would sign contracts with duly certified unions. 








BUSINESS PUBLISHER 


Willard Chevalier has become 

publisher of Business Week, sue- 
ceeding Glenn Griswold, who has _re- 
signed to engage in private practice as 
public relations counselor to a number 
of industrial corporations and whose 
resignation as vice-president and director 
of the McGraw-Hill Publishing Co. the 
organization behind Business W eek, 
takes effect July 1. Col. Chevalier comes 
to his new post from the job of publisher 
of the construction and mining  pub- 
lications of the MeGraw-Hill Co., of 
which he is also vice-president and 
director. He has been with the company 
16 years, starting as associate editor of 
Engineering News-Record and later serv- 
ing as business manager of that publica- 
tion. Prior to this association, he was 
engaged, first in engineering, later in 
sales and advertising work, in the manu- 
facturing field. Wide business contacts 
made through his publishing 
have been further extended through his 
activity in industrial organizations such 
as the Waterworks Manufacturers Asso- 
tiation and the American Road Builders’ 
Association, in both of which he has 
served as president. 


Co". 


interests 





A.F.L. men are sitting in with the 
Detroit parley this week, C.1.0.’s help 
will be extended to the annual indus 
trial Associ- 
ated Industries of Massachusetts. 
Broadest and most important of the 
cooperation moves is that initiated and 
driven by Hanes. He, incidentally, is 
the man who got 16 prominent busi 
ness leaders to sign a pledge of coop- 
eration and took it to the White House 
not long ago. His business-and-labor 


relations sessions of the 


activities are entirely outside of gov- 
ernment and have no Washington an- 
gle. When he began to investigate the 
business-and-labor battle, it was evident 
that he had a_ better 
many others 


to observers 


chance to succeed than 


who have tried. Main reason: Hanes 
has no labor strife in his background, 
he is affiliated with no clique or fac- 
tion, and he has the confidence of in- 
dustry and finance to begin with. The 
big labor leaders sense that he has no 
personal advantage to gain and is act- 
ing solely in a public-spirited way. 
Nothing has been made public about 
the drive, and very little will be made 
public as it goes along. Early and flashy 
publicity, with pictures in the papers 
headlines over the “dope 
credited with killing off 
earlier moves in the same direction. 
The realists in the drive hope for 


and big 


stories,” are 


these things: 
1. A fairly 


which off-record meetings can be held 


quiet summer, during 
time again, with views ex 


offers 


time and 
changed and of compromise 


studied 


Barton’s Advice 


Ending his first session, 


freshman congressman 
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2. Eventual agreement lx 


ness leaders and labor 


essential needs in labor 
8. Resolution of majori! 
both 


fairly simple suggestions y 


from sides into un 
used by Congress for its 
Thus the successful out 
cooperation drive, to m 
involved, will mean that t! 
gress, instead of convening 
of disorganized opinions al 
battle of bitterly 
will meet in a soberer fas! 
fairly well-defined idea of 
leaders in 


contend 


private life 

needed. 
Further 

proponents do not 


that, the 
look 

They aren't overly hopeful 
And th 


al 


than 


are very determined 


ation is growing, day by 


to Business 


silVs 


political work should be done in communities, not in 
Washington. Urges systematic effort. 


Wasnincton (Business Week Bureau) 

School is out. Washington swarms 
with pop-eyed graduates from all parts 
of the country. The youngsters are both 
inspired and bewildered by the close-up 
of their government. 

In the closing hours of Congress one 
business man and member of the House 
feels a good deal like the young trip- 
pers He is the Honorable Bruce Bar- 
ton, chairman of the New York adver- 
tising firm of Batten, Barton, Durstine 
& Osborn, politically a Republican. 

Mr. Barton is a freshman congress- 
man. The end of his first session leaves 
having 
gained the House 
membership and with some convictions 
as to what might be done to improve 
government-business relationships. Af- 
ter watching the inner working of Con- 
gress with the critical eye of a company 


remarkable record of 


confidence of the 


him a 


executive, he concludes that its short- 
comings are pretty well balanced by the 
lack of 
business toward political problems. Mr. 
with a re- 


understanding displayed by 


Barton went into details 
porter for Business Week. 


Convention’s Action Ignored 


“Some weeks ago,” he said, “one of 
our most important industrial associ- 
ations held a convention in the Wal- 
dorf-Astoria Hotel, New York. Climax 
of the meeting was the announcement 
that members were prepared to spend 
hundreds of millions on plant improve- 
ment and put 3,000,000 unemployed to 
work if the federal government would 
ease up on its anti-business attitude. 

“Now, employment of 3,000,000 men 





would make a considerable cle 
10,000,000 jobless or whatev: 
ure is. Newspapers played up | 
The industrial leaders saw 
lines and checked out of the 
with satisfaction in their ac: 
ments. 

“But how much of an impri 


Washington? 


mention of the con 


they made in 
heard a 
action either on the floor of | 


or in the cloakroom. 


Critical, Not Constructive 


“Here is another incident 
talking politics with the pres 
an important manufacturing « 
He was moaning about the hos 
Congress toward business. I as} 
represented his district in Cong 
gave me the name with disgust 
face began to get red as he we 
specifications: 
“*This fellow is just a crack-p 
tician who rode into Congress on 
velt’s coattails. I’ve never seen | 
I'm not going to. And I'll t 
something else—I’m not going |! 
tribute any more to Republican 
izations until they show they « 
complish something.’ 
“This doleful executive hea 
company which with about 20 o! 
the very life of that congressior 
trict. If they could get together 
intelligent political set-up they 
elect anyone they chose to Co 
Instead of acting in this direction 
is that particular business man i 
these days? =o VM 
“He is sitting out at the gol! of tad 


1938 


gUSINESS WEEK, JUNE 11, 


hand 
about 


Scotch highball in his 
tenin: to the latest story 
Frank: and Eleanor. He secretly en- 
ees 4 crony’s wish that Roosevelt 
ere cad, and gives the impression 
‘hat if (his happened everything would 
ie different. How is that for intelligent 


ytion oy & business leader?” 


Probl m Is Local, Not National 


Concressman Barton has some defi 
wite ideas about correctives: 

“First,” he suggests, “let’s spend less 
me at the golf clubs this summer and 
more at the local political club. The 
oroblem is not national, it is local. The 
ace to work is not in Washington 
tt out in the congressional districts. 
Business men ought to get together in 
ewery locality and appoint their best 
nan to devote his time to organizing 
wlitically. They should enlist the back 
y of the middle class in nominat 
¢ the real talent for Congress and in 
rking among the voters. If this isn’t 
ne, business and the middle class can 
spect to suffer still more from political 
mination by the multitude. 

“I was told once by the president of 
, big company that if his industry 
wuld give all its top sales executives 
ive to work politically they could 
ury almost any election. But he added 
could never be done—the competing 
mpanies were too jealous of each 
ther. Why can’t successful business 
en apply their sales sense to the 
wlitical field? If something goes sour 

their own organizations they make 
coldly logical analysis of the prod 

t, its distributors, sales and adver- 
‘ing technique, consumer resistance, 
d revamp methods accordingly. In 
wlities they stumble blindly about 

getting nowhere. In uttering this criti- 
sm I criticize myself first, for I have 
een just as neglectful as any one else.” 

Having got these ideas off his mind, 

Congressman Barton turned to other 
ews of Washington phenomena as 
en by the business man: 

“In my New York office I can call 
amy associates on Monday, lay out a 
rogram and feel sure that much of it 
ill be accomplished by the end of the 








Wide World 
‘HOWMAN—Publicity-wise Rep. Barton 
has made himself the man everybody 


knows, 


week. You can’t do that in Congress. 
Business is one thing and government 
is something else. 

“The average congressman is a law- 
yer. He takes his family to Washington 
where it becomes embedded in a dif- 
ferent environment. When he returns 
home he finds that his law practice has 
gone to rivals, that instead of clients 
in his outer office he has job hunters. 
Gradually he is forced to rely on his 
congressional pay for an income and 
thereby becomes a professional in that 
line, bending all his (and 
maybe bending his conscience a_ bit) 
to protect himself by reelection. 

“I believe it would be a good idea 
to give every retiring member of Con- 
gress a 85,000-a-year pension for life. 
They would then be relieved of fears 


energies 





Political Sales Thinking 
“Business men will understand 
politicians better when they real- 
ize that the stock-market of poli 
tics is the election returns. When 
I go to New York I hear lunch- 
table talk about the market; here 
the market is hardly even men- 
tioned; the lunch-table talk is 
about election results and trends. 
The politician and the business 
man are competitors for the favor 
of the American people. The busi- 
ness man registers his success in 
sales; the politician in votes. 

“My plea is that business men 
will apply to the business of the 
United States more of the same 
sort of sales thinking which they 
apply with such success to their 
own sales campaigns. What do 
the customers—the voters—want? 
How can business persuade them 
that a business administration 
can give it to them best?” 











for a future livelihood. Hence they 
would be less vulnerable to political 
compulsion when, say, someone wanted 
to raid the treasury for a billion dollars. 
I also think the House of Represent- 
atives ought to be half as big as it 
now is. It would function more effec- 
tively. Of course, I don’t expect to see 
any such reforms. 

“I have talked to some of the New 
Dealers who are regarded with such 
terror by business men. There is no plot 
among them to overthrow our form of 
government. They are earnest young 
men who are convinced that theirs are 
the only means to salvation, who are 
determined to save the country whether 
it wants to be saved their way or not. 

“Which brings me around to some- 
thing else that worries me: I believe 
business has the best economists in the 
country. It would be fine if we could 





Underwood 4 Ll ndcrmmed 
THREE DAY SESSION—Senate Leader 
Barkley contemplates the fact that, al- 
though the Senate has been in session 
five months, there have been only three 
days on the calendar, The reason is that 
the Senate, with two exceptions, has re- 
cessed each evening instead of adjourn- 
ing. The majority leadership has thus 
been able to avoid the parliamentary 


routine attending new legislative days. 


get these economists together in one 
room, lock the door and send in their 
meals. Keep them there they 
agreed on principles they could prove 
and we could believe in They 
told us that an impoverished country 
like Italy couldn't stand an Ethiopian 
American market 


until 


have 


campaign, that the 
would expand inevitably, that repeat 
edly unbalanced budgets would inflate 
commodity prices. On these and other 
points they seem to have been wrong. 

“Orthodox economists say that pros- 
perity comes when capital goes into 
business which causes employment 
which increases consuming power. New 
Dealers say that government must 
spend in times like these to increase 
purchasing power, thereby aiding em- 
ployment and making possible invest- 
ments in business. 

“You know—it’s like the fellow said 
about the moon. He said the moon 
was more important than the sun be- 
cause it shone at night when people 
needed it most. Anyhow, I wish our 
economists would agree and tell us how 
many—if any—of the things they used 
to be sure about they are not sure 


about now.” 


“Seven Deadly Sores” 


Mr. Barton has enjoyed himself in 
Congress very much, probably will run 
for reelection. For a time he followed 
his determination of trying to repeal 
a law a week but got tired seeing his 
proposals tossed into committee waste- 
baskets. His latest move is for commis- 
sions to study our “seven deadly sores” 
(farm problem, relief, social security, 
taxes, reciprocal trade, government 
competition with business, railroads) . 

Mr. Barton has not indulged in spread- 
eagle oratory, has given no opportunity 
to members of the opposition who have 
been hoping he would make false moves. 
He just smiles when mention is made of 
the fact that he has been suggested as 
a Presidential possibility. 
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Not Fazed by Farm Tool Report 


Equipment manufacturers think Part I of Federal 
Trade Commission’s survey isn’t very tough, and hope 


Part II won’t be worse. 


Bia farm implement and machinery 
companies have nothing to say, offi- 
cially, about this week’s Part I of the 
Federal Trade Commission's report to 
Congress on the two-year investigation 
of the industry. H. C. Merritt of Allis- 
Chalmers, as president of the Farm 
Equipment Institute, sums up by say- 
ing that only part of the report has 
been made public and he therefore be- 
lieves “pending the time when the re- 
lease is made of the complete report, 
any comment would be premature.” 


Eight Companies Dominate 


Actually, the industry is wondering if 
Part IL will be any tougher than Part 
I. If not, the farm implement people 
don’t think they have much to worry 
about. The tendency is to 
breathe a little easier, to concentrate 
on maintenance of good public rela- 


present 


tions. 

The industry found much that it al- 
ready knew in the report: that eight 
companies — International Harvester 
Co., Chicago; Deere & Co., Moline, IIL; 
J. I. Case Co., Racine, Wis.; Allis- 
Chalmers Manufacturing Co., Milwau- 
kee; Oliver Farm Equipment Co., Chi- 
cago; Minneapolis-Moline Power Im- 
plement Co., Minneapolis; Massey- 
Harris Co., Inc., Racine, Wis., and 
B. F. Avery & Sons Co., Louisville, Ky. 
—dominate the that these 
eight companies do from 50° to 100% 


business; 


of the volume in various types of farm 
equipment; that Harvester and 
Deere, publish prices which most other 


two, 


companies follow. 

The big companies realize that the 
FTC sets up mere bigness as prima 
facie evidence of monopolistic possibili- 
ties if not actual monopolistic practices. 
They are fully aware, too, that this 
report doesn’t make any recommenda- 
tions, whereas Part II presumably will. 


Less Severe Than Expected 


Yet the wording of the report wasn’t 
as severe as many had feared, and 
from time to time the FTC dropped in 
a few which actually led the 
manufacturers to think that the inves- 
tigators may not advocate drastic steps. 


lines 


The commission acknowledged the fact 
that most farm implements look and 
function very similarly, and that stand- 
ardization tends to produce price uni- 
formity. The standardization which 
permits these uniform prices doesn’t 
necessarily please the FTC, but the 
commission notes that it at least is a 
vast improvement over the cooperative 
control to restrict competition and in- 


crease prices which were castigated in 
the commission’s 1920 report. 

The find 
fault with “full-line forcing,” the use of 
allegedly coercive measures to enforce 
exclusive dealer contracts. The FTC de- 
that in 
dealers have been warned to handle the 
full line of a certain company, and no 
products of any other company, or risk 


commission does serious 


clares numerous’ instances 


losing the dealer-contract. 
The FTC 


diminished through big companies’ dis- 


also sees competition 
inclination to sell to farmer coopera- 
unless the function like 
dealers—maintaining _ prices, 
comparable to 


tives co-ops 
ordinary 
and giving 
“regular” dealers. 


1933 Study Criticized 


Another of the complaints of the 
FTC concerns a specific public relations 
venture, a 1933 study entitled “Report 
of an Inquiry into Changes in the 
Quality Values of Farm Machines be- 
tween 1910-14 and 1932.” 

This study, the commission declares, 


sery ices 


was undertaken because indexes to farm 
machinery prices didn’t come down as 
much as other prices during the years 
following 1929. Economists associated 
with the farm equipment manufacturers 
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didn’t sign the report, al 
worked on it, together wit 
fessors from state agricult 
the FTC says, and “the tru 
thorship, and purpose 
cealed in order to give it 
of independent authorship a 
value which it did not des 
Industry 
was never intended that t] 


spokesmen ass 


turers’ representatives shou 
three professors in signing t! 
they worked only as advisi 


Pricing Practices Cited 
So far as criticism of pri 


cerned, the feels 
FTC’s exposures could be ay 


industry 


or less to industry as a vy 
these practices will continue 
or less common to industry 
until it becomes illegal to ma 
Moreover, the industry k 
prices aren’t always set by t 
The corn shredder was first 
company in 
followed by sé 
large companies, later brough 
shredders without disturbing 
waukee company’s price. Mor 
Allis-Chalmers, which pion: 
small combine and the bab 
has offered the farmer equi 
less than he was compelled t 


by a small 


Harvester, 


fore they were developed. 
All in all, the companies do 
Part II of the report to be al 
more than that “the farmer 
much,” and even that accusat 


been made yet. 





More Elbow Room 


GAD to be the largest-capacity pas- 
\ senger vehicle ever designed for pub- 
lic carrier service without the use of 
tracks, this new super-bus was recently 
completed by the Twin Coach Company 
of Kent, Ohio. The bus seats 58 pas- 


sengers on a single deck and will ac- 


for Straphangers 


! 
commodate a passenger load of 
cluding standees. The unit is int 
to operate as an electric trolley-! 
by diesel-electric propulsion, It has 
axles, eight wheels and weighs 
pounds. On a corner, as show 
both the front and back wheels 
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The Girl Delivers the Message... 


. 


_ 


INTERNATIONALS 
DELIVER THE GOODS 


Everywhere you go, smiling girls remind you of “the 

ause that refreshes” with ice-cold bottles of Coca- 
Cola. And have you noticed, too, how people turn to 
look at the Internationals that are used to deliver 
Coca-Cola? This eye-arresting quality is a real pres- 
tige builder in the bottled beverage p nfo 

On top of that, Internationals deliver Coca-Cola on 
a rock-bottom economy basis. More and more busi- 
nesses with years of hauling experience are turning 
to International Trucks. 

Sound ALL-TRUCK construction in every model 
of the complete International line insures low operat- 
ing costs in every hauling field. And from lowered 
costs come increased profits — plus the prestige of 
International Trucks. Traveling advertisements for 
your business! 

If the hauling of any type of load is a load on your 
mind, it will pay you to get an International demon- 
stration. The International dealer or branch in your 
city will work it out for you without obligation. 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue SRSRSSRASeEy Chicago, Illinois 


International Cab-Over-Engine Model D-300 — the 
ideal truck for close workin crowded traffic. Short turn- 
ing radius, maximum loading space, perfected load 
distribution, and a completely comfortable cab make 
this truck a stand-out in the low-price 1%-ton field. 





INTERNATIONAL TRUCKS 
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Security Fraud Cases Increase eile ed dacs 


1936, tells its own story 
Alleged looting of investment trusts leads to prosecu- 36 737-738 


tions. Two leading bucketeers convicted. Sell-and- 2" 7 ° ° 


i] 
switch racket is worked heavily. rooy 


Biccer and gaudier security frauds are switch game works best when well- — 
the order of the day, and prosecutors known stocks are depreciated, when July os 
the country over expect a busy sum- the stock pushers of the boiler shops As far back as 1934. t 
mer. Richard Whitney sent to Sing can phone a sucker, and say: state attornev-general’s of 
Sing, seven investment trusts allegedly “Look at the price of your Steel. a total of only 48 arrest< 
looted of $10,000,000 of their $16,000,- The industry’s going to pot. Get out As will be nated in the 
000 of assets, two of New York’s out- while there’s still time, and buy your- had grown to 78 in 1937 
standing bucketeers convicted—such self some Platinum, Gold & Silver Syn- ure of $2 for the first fo 
are the headlines of the last few weeks. dicate, Inc. It only costs $2.70 a share, 1938 indicates that the . 
Old Seil-and-Switch Game and W nen it starts going it will blow figure will show another ]a 
your hat off! Big news on the shady s 
There are several reasons for the It’s as simple as that. The hoary these days concerns Contin: 
apparently sudden outburst of arrests sell-and-switch is still the standby of ties and the other six inves! 
and convictions. Among the most im- the stock swindlers. But it’s getting which, the authorities assert 
portant, as Business Week has cau- tougher for them, what with more done out of $10,000,000. S 
tioned several times in the last couple stringent local laws and enforcement been indicted for allegedly | 
of years, is the fact that the sharpsters plus vastly intensified federal super- tinental Securities investme: 
were impelled to try their hands at vision. Always a comprehensive barom- of $4,000,000, 40 individual 
their old games in the 1936-7 market eter of the prevalence of fraud and of panies have been temporar 
rise; now their sins are coming to light. the vigilance of the authorities is the Scouse Geneiietent shock deakn 
Another factor is that the old sell-and- number of arrests in New York State. odd persons and corporation 
ee — ne ———— __ sued for restitution of missing 
Those indicted, most of 
yers, are accused of runnir 


| y i bh : | 1 $16,000,000 of investment 
ncrease Jalability | cs 


ply borrowing money 


i 
3 7 No " 
3 





trusts on the promise to | 


t SS ba T Fe ’ h lateral for the loan, and late: 
of Septic tanks wit | nd Is 


this collateral out the 
trust. 


WROUGHT IRON Took Too Much on Faith 
The case has attracted w 


tion for several reasons. For « 





it involves, to some extent, 

York Stock Exchange houses 
them, Prentice & Brady, is in 
tion. The other, Paine, Web! 
loaned money which was inst 
in the change in control of t 
Under SEC que stioning, Step 
of Paine, Webber, said that 
“unfortunately” relied on S. 

mont (one of the firm’s law 
one of those indicted) instead 








ining the transactions. 
The restitution suit raises 
usual point of whether the s« 





ee trust are responsible for what 

ee,” Pip Edd, par if it falls into the wrong hai 

New York’s “bucketeer twir 

@ This is a good example of a a nes ‘about your — em | If corrosion isa vieted last week on 14 cou 
where Byers Wrought Iron should be problem, investigate the advantages) {| pijanuel Seideman and Harry It 

used to resist corrosion, give longer of Byers Wrought Iron. OurEngineer- | ob) for wears have led the st 

life — improve a product, and lift it ing Service Department will gladly co- hesitien a werry chase. The 

above ordinary competition. Com- operate.Askfor“101Uses for Wrought cording to the evidence. was t 

plete information about wrought _ Iron,” illustrated.A.M. Byers Company. ical boiler shop, sell-and-switch 

iron’s resistance to this type of severe Estab. 1864. Pittsburgh, Boston, New When tt hheseme tee het af enc 

corrosion is covered in illustrated York, Philadelphia, Washington, Chi- they got new “front men” and 


bulletin “Wrought Iron in cago, St. Louis, Houston, This hep-ckip-end-Jemp hept 
Saeienyeyenaens, “Wret Seattle, San Francisco. the autumn of 1936 when two 
front men turned state’s  e 

| 
GENUINE WROUGHT IRON TUBULAR AND FLAT ROLLED PRODUCTS; po. the pair weren't co 


Specify Byers Genuine Wrought Iron Pipe for corrosive services and Byers Stee! Pipe for your other requirements 


until after their case had been 
See 
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westion: Whe onnd slock wa Malripollan? 
answer: Zobocdy / 


WW HY DOES no one own stock in Met 


itan? 


Because there isn’t any stock. 


I; 


January, 1915, Metropolitan ceased 


a stock company and became a 


itual company. 


it change was initiated by the Di- 


tors and Officers of the company, in 


rs of the company 


onviction that it would be for the 
nterests of all present and future 


yholders. 


i¢ Company’s Board of Directors— 
h controls the management and 
tains general supervision over the 
is responsible 


y to the policyholders. 


In a mutual company such as Metro 
politan, the entire assets are held for the 


benefit of its policyholders. 


What happens to money remaining 
after benefits and expenses have been 
paid, and after funds needed to meet 
future obligations have been set aside 
including such additions as may be made 
to the extra safety fund (the maximum 
size of which is limited by law)? This 
amount remaining at the end of the vear 
1s equitably distributed to policy holders 
in the form of dividends. 


The company is operated with the 
objective of providing insurance for its 
29 million policyholders at the lowest 
possible cost consistent with efhciency 
and safety. 








Metropolitan Life 
Insurance Company 


(A MUTUAL COMPANY) te’ 
sea 


Frederick H. Ecker, 
* Chairman of tie Board 
Leroy A. Lincoln, 


President 


I Madison Avenue, New York, N.Y 
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Television Beats the Gun 


Sales are started despite warnings of manufacturers’ 
association. Big demand is shown. But new problems 
arise as R.C.A. suspends broadcasts. 


For pretty nearly five years the palpi- 
tating United States public has been 
expected television momentarily. Last 


week it got it. 
It wasn’t the way it had _ been 
planned, either. The Radio Manufac- 











Cushing 
INTERESTED — Prospective customers 
look over a set in Bloomingdale’s. 
turers Association, which includes all 
the big makers of radio sets, was still 
telling the public to be patient. Tele- 
vision was still around the corner, they 
said, and it would have to stay there 
until the R.M.A. television committee 
reported to the R.M.A. board on its 
proposed standards for the manufacture 
of television transmitters and receivers, 
until the board approved them and 
sent them to the Federal Communica- 
tions Commission, and until the FCC 
approved them and began to issue 
licenses for the commercial broadcast- 
ing of television. Then, when the way 
was smoothly paved, television could 
start to negotiate that turn, provided 
everything else was right. 


Sets Offered for Sale 


But the public had been well 
titillated on the topic of television by 
the Sunday supplements and the popu- 
lar science publications, and when the 
Radio Corp. of America began its tem- 
porary schedule of television broadcasts 
some eight weeks ago from its Empire 
State Building transmitter, an outfit 
outside the pale of the R.M.A. saw its 
chance to jump the gun on the tele- 
vision market. Communicating Sys- 
tems, Inc., which had been experiment- 
ing with television receivers for several 
years, promptly announced that it was 
ready to sell sets to all comers at 


Retailers, seeing a chance for a 
whopping big promotion, announced 
they would start public demonstrations 
of the sets. Three department stores in 
the Manhattan area held the first 
demonstrations last week, the Piser 
Furniture Store in the Bronx, Bloom- 
ingdale’s in Manhattan, and Abraham 
& Straus in Brooklyn. 


Crowds Come to See 


At the Piser store 4,056 perspiring 
customers showed up for the demon- 
stration, which was tuned in by the 
Borough President of the Bronx him- 
self, and the customers caused such a 
jam in the store that they had to be 
roped off, lined up, and marched past 
the receiver in single file. Blooming- 
dale’s demonstration packed in some- 
thing over 500 customers. Abraham & 
Straus, like the other stores, had adver- 
tised its demonstration in advance, but 
discovered at the last minute that some 
obstruction between Brooklyn and the 
Empire State Building in New York 
kept the program from coming in. Five 
hundred A. & S. customers were there- 
fore shunted over to the studios of 
Communicating Systems, Inc., in New 
York to see the broadcast. 

On the same evening, another gather- 
ing of 500 jammed the Davega Sport- 
ing Goods store at Madison Square 
Garden to see a demonstration of an- 
other television receiver, manufactured 
by the Allen B. Dumont Laboratories. 
This receiver, a modification of one 
used in England, will be sold by 
Dumont on an import basis for the 
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present, at a price of 
Much to everyone's surp: 
the stores got orders for ; 
Piser store a group of en 
a local utility company p 
$162 on a $198 set which t 
present to one of their co 
was about to get married 
expected, would make hi: 
owner of the first bought 
television receiver in New 
stores were plagued with 
reservations for future den 
Communicating Systems, 
swamped with department 
chain store buyers eager to ¢ 
for their stores, too. 

This unforeseen outburst 
set the industry temporaril, 
R.C.A., which has the onl) 
broadcast station operating 
thing like a regular schedul, 
only one operating at all ii 
York area, frowned slightly o 
start high jinks and inserted 
broadcasts a message saying 
broadcasts were merely temp 
might be discontinued at an) 


R.C.A, Urges Caution 


On the night of the depart: 
showings, this printed mes 
inserted at the beginning of t 
cast and at the end. For 
couldn’t read, the same m« 
spoken by an announcer in t 
of the program. After that 
could mistake the fact that 
didn’t think it was wise to i 
television receiver quite yet. 

To prove that it wasn’! 
R.C.A. announced this wee} 
would quit its television broa 
June 10 for a short but 
period, to improve its transmit 

This week the Radio Man 
Association held its annual m: 
the Stevens in Chicago, at w 


lers 
rogral 
ew rec 
Searcl 
Com: 
said, s 
studio « 
and suc 
fut ires 
pany’s 
latus ; 
the oth 
n the 
tivity t 
Mates s 
televisic 
No mo 
perate 
them a 
nto the 
Don Le 
nd th 


Re ston 


TELEVISION IN THE ROUGH—In England, where television is in its secon 
of scheduled broadcasts, the difficult problem of program planning is partly m¢ 
broadcasts of athletic events. They even attempted the Epsom Derby this 


handy prices from $125 to $250 (BW— 
May21'38 p16). 





ar SINESS WEEK. JUNE 11, 1938 


rc AJs WARNING—It made clear that 


his is not the time to invest. 


evision committee reported its stand 
ls for television transmitters and re 
Conceivably the changes 

R.C.A. planned to make in its trans- 
tter would conform to these stand 
Conceivably, too, the changes 

ght make obsolete the television re 


vers which receive signals from th 


‘ 
transmitter. Communicating 
ms Ine > 


resent receivers will still be able to 


however, expects that its 


k up the signals from the improved 
ransmitter. Even so Communicating 
Systems and the demonstrating re- 
ilers are going to be stumped for 
rograms to demonstrate on their shiny 


ew receivers after June 10 
Search for Programs Is On 


might, it 
broadcast 


Communicating Systems 


said, set up a television 
studio of its own and run movie shorts 
This idea went into the dim- 


futures file. 


and such. 
however, and the com- 
pany’s present plans for the R-C.A 
latus are to scurry around to some of 
the other television broadcast stations 
a the couutry and try to stir up a 
tivity there. There are now 18 United 
States stations licensed for experimental 
television broadcasting by the FCC. 
No more than half a dozen of these 
erate with any regularity. Com 
municating Systems aims to call on 
them and work out plans for moving 
into their areas with some receivers, th 
Don Lee Network on the Pacific Coast 
ind the General 
Boston being among the first calls. 

In the fall R.C.A. will be back on 
the air in New York. In the fall, too. 


the Columbia Broadcasting System will 


Television Corp. in 


have its transmitter atop the Chrysler 


Multilith removen 


THE Yimclalions IN 
OFFICE DUPLICATING 


vy 
In Your Own Office 


... at Big Savings ... You Can Produce 


Far Greater Variety and Higher Quality! 


P' sH aside all your previous 
ideas of office duplicating 
and consider it as thousands 


now know it. 

Think first of all the stationery 
and different kinds of forms you 
use. And the wide variety of office 
communications and those you 
mail out. And advertising pieces 
and sales literature, including 
catalogs, booklets, folders and 
house organs. 

Then think of the great conve- 
nience and economy if most of 
these were produced as you want 
them, when you want them... in 
your own offices, by your own 
employees. 


That, in brief, is the opportu- 


nity MULTILITH offers you. It is the 
service this remarkable machine 
is rendering today in thousands 
of offices. 

In addition to typewriting and 
simple sketching, MULTILITH re- 
produces photographs and other 
illustrations . .. hand-lettered or 
type text... fine line ruling ... 
color work in exact registration. 


y) Li } 
Write on business stationery tor 
COMPLETE INFORMATION and 
portfolio of actual samples of 
MULTILITH duplicating. And 
arrange with nearest MULTIGRAPH 
SALES AGENCY [to see a Convincing 
demonstration. Consult telephone 


books for Agency address. 


ADDRESSOGRAPH-MULTIGRAPH CORPORATION 


Cleveland, Ohio 


ADDRESSOGRAPH-MULTIGRAPH OF CANADA, LTD., 


| Cities Throughout the World 


Sales Agencies in Principe 


Ook Sek, Bae 








Do you get 


“Current 
Production 


’? 





It is a somewhat elaborate bro- 
chure that we publish two or 
three times a year, showing work 
that we do and commenting on 
the policies and the principles 
involved. 

It has been going to a mailing 
list that covers most companies 
in what we consider our poten- 
tial market. 

If you have not received a copy 
and would like to, we offer the 
coupon below as a cordial invi- 
tation. 














Newell-Emmett 
COMPANY 


Advertising Counsel 





40 EAST 34th ST., NEWYORK || 


Please send me a copy of 
a . > » * 
Current Production 





1} 


ADDRESS 














Another 
Business Week 


First 
In 1937, Business Week carried 
more advertising of machinery, 
engines, pumps, tools, etc., than 
any of its immediate contempo- 
raries:— 


Business Week 


170.66 pages 
Publication A - 
Li 


87.32 
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, *, S — - 


WOODSTOCK 


TYPEWRITERS 


| Building ready for operation, and the 
rumor persists that there will be regu- 
lar daily broadcasts from there then. 
Too, there was a new rumor that the 
Mutual Broadcasting System was 
stirring itself to set up a television 
transmitter in New York. 

Still there was no sign that any of 
the big radio set manufacturers were 
going to hop into the television set 
market before the R.M.A. and the FCC 
had shown them the way. They want a 
single compilation of standards so that 
all receivers can receive the signals of 
all transmitters within range, a high 
definition picture, and a wide selection 
of programs, and to ensure a service 
that will give nationwide coverage as 
nearly as possible, a low receiver cost, 
and easy tuning. 

Communicating Systems meets some 
of the requirements the R.M.A. is look- 
ing for. It has a low cost receiver, and 
it has fairly easy tuning. It gets a fair 

| image, though its screen is small—three 
inches in the $125 set, five inches in the 
$250 model. Whether it’s going to yank 
television into the family parlor re 
mains to be The industry still 
says television is a long way around 


the corner 


seen 


“AAA” for Lettuce 


Growers in Arizona and Cali- 
fornia adopt voluntary method 
of production control. 


Lettuce growers in the Salt River 
Valley section of Arizona chuckled 
delightedly last week as they totaled 
their lettuce 
deal; and among the large-scale vege- 
table growers of the West Coast, the 
word went around that the boys in 
\rizona had pulled a fast one which 
they might well emulate 

Faced with heavy (12,000 
acres) early this year, Arizona grow- 
ers got together and agreed to disc 
up every third row of lettuce and to 
sign their six-dozen sizes 
(undesirable heads) to J. M. Foote, 
head of the state agricultural inspec- 
tion service. Foote was to release this 
supply if and when the market could 
absorb it. The weather helped some, 
and the crop was even shorter than 
was expected. As a _ result, prices 
jumped from $1 a crate f.o.b. to as 
high as $5, with the average around $3. 


returns on the spring 


crops 


over all 


California Follows Suit 


Lettuce producers in the 
Watsonville district of California 
of the largest producing areas in the 
West) caught on quickly. They have 
brought Mr. Foote over from Arizona 
and are now operating under a plan 
which omits the plow-under feature 
but places undesirable sizes and grades 


Salinas- 
(one 


| under control 
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Arizona farmers 
started something which 


appe 
result in a lot of similar 
voluntary production cor 
the 
Coast. 


market gardeners of 


Grocers Sell Dr: igs 


Voluntary chain cause~ flyrp, 
by announcing plan to jn. 
prove the line it carric<. 


For many the | 
Grocers’ Alliance Distributi 


years 


been wholesaling a limited | 
remedies and toilet articles 
half of the 6.000 I.G.A. stor 
some groceries not memlx 
Independent Grocers’ \! 
America. Most of the stores 
small cities and 
communities where 
were not modern. 


Check Up, Then Brush Up 


Recently the company che« 


towns, an 
the dr 


volume of its drug business 
amounted to, the company 
to say. But the sum was so 
it decided to brush up its drug 
bring all products up to US. 
ards, market them under the N 
brand name, and go into the 
extensively. This announcem: 
up a flurry of publicity—and 
reminiscent of the drug-groce: 
four 
types of 
each other's preserves. 
1.G.A.’s new Neighbor line 
will be in the retail stores ab 


and five years 


ago Ww 


outlets began poa 


1. Products. sizes of package s 
tail prices are 


Boric acid, 4 oz., 15¢. 
Epsom salts, 16 0z., 15¢ 
Castor oil, 3 oz., 20¢. 
White pine-and-tar syrup, 3 « 
Glycerine, 3 0z., 25¢. 
Glycerine and rose water, 3 « 
Camphorated oil, 3 oz., 25¢ 
Mercurochrome, } oz., 10¢. 
Witch hazel, 16 oz., 28¢. 
Aspirin, 12 tablets, 10¢. 
Saccharin, 100 tablets, 25¢. 
Russian mineral oil, 16 oz., 4° 
Antiseptic mouthwash, 16 oz., 
Milk of magnesia, 16 0z., 28¢ 
Shaving cream (lather), 25¢. 
Shaving cream (brushless), jar, 
Milk of magnesia toothpaste, 
Theatrical cold cream, 1 Ib., 49 
Independent druggists, 
squeezed by corporate chain sto! 
petition, promptly registered exci! 
at the news. Observers noted, h« 
that I.G.A.’s prices are tailored 
low a comfortable margin of profit 
As in the past, 1.G.A. stores 
handle no poisons, which, under 
laws, may be dispensed only by 
tered pharmacists. 
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New Hot Strip Mill completed in 
Ri months for Jones & Laughlin 


Steel Corporation at Pittsburgh, 


A NAME IDENTIFIED WITH 4 
~-[” INDUSTRIAL CONSTRUCTION 


Out of its 60 years’ experience in industrial and heavy construction, the personnel of 
the Engineering and Construction Division of Merritt-Chapman & Scott Corporation : 
has developed the facilities, the capacity and the resourcefulness to meet the 


challenge of time, circumstance, cost and service. 


Out of its long experience in doing practically every phase of construction work 
from foundations to the finished plant, it has accumulated comprehensive cost 
records which in turn permit a particularly satisfactory type of contractual relation- 


ship whereby the owner is definitely assured of a guaranteed maximum cost, and at 


the same time is given the benefit of any and all economies. SZ 


This type of contract has been successfully and satisfactorily carried out with owners 


of pulp and paper mills, steel mills, and many other types of industrial construction. 


For those considering a construction program, this record of accomplishments in é 


speed, thoroughness, and savings should be worth investigating. 


ENGINEERING CONSTRUCTION DIVISION 


MERRITT-CHAPMAN & SCOTT CORPORATION 


| 17 BATTERY PLACE (B60 NEW. YORK ,N.Y. 





SOUTHERN 
CALIFORNIA 
INDUSTRY 


PROCTER & GAMBLE 


So rapid has been the growth of 
Procter & Gamble's business on the 
Pacific Coast, that their 3% million 
dolar plant at Long Beach Harbor 
is now inadequate and another mil- 
lion is being spent for added facilities. 

Deep water facilities open to the 
trade of the entire Pacific were an 
important reason for Procter & 
Gamble’s choice of this Southern 
California location. Still another 
factor was the dependable, low-cost 
electrical service supplied by the Edi- 
son Company to 23,685 in- 
dustrial plants in this area, 

* 

THIS MAP SENT FREE... 
This map is the Who's Who 
of Southern California indus- 
try, gives names and location 
of important industries in 


the area. Write for free copy. 


SOUTHERN CALIFORNIA 
EDISON COMPANY LTD. 


601 WwW. FIFTH vw 108 ANGELES, CALIF 

















Smoother 
Electric Shaving when 


it’s MALLORY at Heart 


Mallory Electrical Contacts are the heart of 


good electric razors. These tiny dises of | 


metal make and break the electrical circuit 
12,000 times in a single minute's operation. 
That's the incredible “heart” action neces- 


sary for smoother, better shaves. 


For over 20 years Mallory has been looked 
upon as headquarters in the engineering and 
production of electrical contacts for every 
type of service from automobile distributors 


to giant circuit breakers. 


P. R. MALLORY & CO., Inc. 
INDIANAPOLIS INDIANA 
Cable Address —Pelmalio 


MALLORY 


PARTS FOR RADIO, ELECTRICAL, 
AUTOMOTIVE AND INDUSTRIAL FIELDS 


| 
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New Products— New 
new applications of old materials and ideas. 


processes, new d¢ 








Perennia effort of merchants large and 
to make it difficult for pur 
| chasers to return wearing apparel which 


small is 


has actually been worn. Paragon Mills, 

145 W. 40th St., New York, is market 

ing a Tag Needle whose open eye takes 
| a tag string after the manner of needles 
devised for the blind. After the needle 
is passed through fabric it disengages 
itself from the string. As the string has 
thrust the fabric, the 
tag cannot easily be lost. If removed, 
it is difficult to replace it withovt leav- 
ing evidence of replacement. 


been through 


Tue Kobelite Korbit of Sullivan Ma 
chinery Co., Michigan City, Ind., looks 
like a crown for some modern king, but 
tests prove its durability and ability to 











reduce core-drilling costs considerably 


From two to three times the usual 


(industrial diamond 
cutting 


| number of bortz 


cutting points give higher 


speeds; the pattern in which they are 
laid seems to make for straighter holes 
engraved stationery 


by the 
drying of the finished letterhead, con 


MANUFACTURE of 


has been handicapped slow 
sequent slow delivery, and high cost 
Now, however, Whitehall, Inc. 220 
Blvd . New Haven, Conn., has devel 
automatic drying equipment 
which makes possible immediate deliv 
eries of better finished work. 


SKY seems almost to be the limit for 
the capacities of industrial truck bat 
Electric Battery Co., 
Philadelphia, is ready with a 24-cell 


“Type MEH” job which will operate 
trucks of 30,000-lb capacity for 12 or 


teries Storage 


more hours on one charge 


Minima firing rates for the majority 


of conversion-type home oil burners 
range from 0.6 to 1 gal. of fuel per hr 
Hart Oil Burner Corp., Peoria, Ill., de 
cided that if it could develop a burner 
which would operate at a lower firing 
rate it enlarge its po 


would greatly 


field by 


owners of 


tential sales 
available to 
Upshot is the developm nt 


Air-Flame Burnet 


pressure atomization and 


whicl Ie 


ranging from 3 pt. to 5 gal 


in ohe compact gun-type 


As the art of photograp| 
and the temperature meas 
developing solutions becom: 
demand 


cise, there comes 








C> 





mometer whose scale cai 
easily in a dark room. Weston 
( orp Ne Wa 


is bringing out a 


cal Instrument 
new stain! 
thermometer whose all-metal 
register 


0-1TS0-ck 


element will 


1 deg 


ture 
within over a 


For safely lifting, feeding, and | 
blanks ili 

and forming machines, Indust: 
ucts Co., 760 W. Somerset St 


ing sheet metal 


lelphia is just beginning to mark 











Ipco Safety Vacuum Liftes 
strike 
cup which will take hold insta 


sheet metal with the \ 
release, depress lever with thum! 


unseating valve and breaking va 


lar ‘ ‘ 


Wen the drill bit of a 
drill “sticks,” the 


may 


sudden twisting 


tool cause serious myurys 
Independent Pneumati 
Jackson Blvd., Cl 
Thor Torque-Arm 1 


suspending large t 


operator 
Co.. 600 W 
has the 
Balancer for 


and 


now 


pneumatic drills, nut-setters 


other tools above working locatior 
acts both as counterbalance and t 


resistor. 
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.. 1S imexpensive 
and practical... 


There’s a world of comfort in a breeze. 
Work or play in air on the move, and the 
hottest summer will never get you down. 
Don't be stingy about fans! Have more 
this summer, enough to go around. A . Bs , a 
nin every bedroom is a blessing. A fan 
, every Office is a necessity. And a 
reat, powerful R & M Air Circulator in 
ery /arge office, and in stores, res- } R & M Air 
taurants, clubs, and workshops, is sim- Circulators 
ein > ge vee } $44.00 and Up 
ply a matter of good business. 





model, the handsomest we make, and 
superbly efficient. 

The restaurant fan is the powerful 
R & M Air Circulator, delivering 10,00 
cubic feet of air per minute. Smaller 
models, with an air-output of 6600 cubic 
feet and up, are the modern comfort 





makers for homes. Placed before a win 
dow, blowing outward, they sweep out 
the hot day air, bring in the cool night 
air, and make bedrooms inviting for a 
good night’s sleep! R&M De Lux 
Pedestal Typ 


Oscillating 


Look for Quality First 


Buy more fans, by all means. But let ‘ oe | $21.45 and U; 
m be good ones! Cheap fans deliver 
too little air, wear out too quickly. The 


R& M fans pictured here are guaranteed 
t five years—and that is just a start! 
Fans that we made as long as thirty 

j . | R & M De Lux 

ago are sti// on the go—and all Dype 
y ask is a drop of oil now and then, 

r keeping yeu comfortable summer 
r summer. 


Sut those faithful veterans aren’t as 











nd beautiful as the ones we make , 
Ask your dealer about R & M fans. 


They are made in all sizes and styles. 
You can buy an R & M 8-inch “Junior” 
tion, and utmost quiet. Here on ’ : 


: ; for as little as $3.95! / very tN 

age you meet the aristocrats of An ever-present breeze is the comfort-secret of 4 i, lieele BS F599 * fad = ¥ 4 R&M 

smart restaurants cooled by powerful R@M is a good tan.... Robbins & Myers, 
Air Circulators. Springfield, Ohio: Brantford, Ontario. 


W, or as scientifically designed for 


test air delivery, lowest current con- 


m in 1938. 


De Luxe Models... Air Circulators 


The “bridge” fan is an R & M De Luxe, RO = B! N 5 & M y F we y gy 
with a pedestal mounting. The desk fan 


nthe office picture is alscoa De Luxe ALL TYPES © ALL SIZES \ 
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Florida judge jolts “fair trade” 


. « « Jersey law helps 


“gas” fight... NBC gains on CBS . .. New magazine aids 
wholesalers . .. Lottery decision in Ohio. 


The United States Supreme Court and 
dozens of lower judiciaries may have 
okayed the “fair trade” laws, enacted 
in 43 states, but the legal shooting isn’t 
This is indicated by the 
recent decision of Circuit Judge T. 
Frank Hobson invalidating the Florida 
section of it which 


over yet. 


law because that 
makes the fixed prices binding on non- 
signers was not consistent, he said, with 
the purpose of the law as declared in 
its title: i.e., “An act to protect trade 
. against uneconomic 
through the use of vol- 


mark owners . 
practices ... 
untary contracts establishing minimum 
resale prices.” Observing that there 
was nothing voluntary about the ap- 
plication of the contract prices to non- 
signers, Judge Hobson held that the law 
violated the state constitution. 


Barring protests from consumers, in- 
cluding the New Jersey Highway Users 
Conference and the state Chamber of 
Commerce, general satisfaction was ex- 
pressed in the trade over the marketing 
orderliness and price regularity result 
ing from the inauguration last week of 
New Jersey’s ambitious law virtually 
fixing retail prices on gasoline. All major 
brands under “fair 
trade” contracts at 15.3¢ a gal., includ 
unbranded 


were being sold 


ing taxes, W hile stocks 
source of many a price war in the East- 
ern state—were being offered at 13.8¢. 


Dealers in the unbranded products 
a scrupulous regard for 


forbidding 


were showing 
that 
sales at a price which does not include 


provison of the act 


handling costs. Suggestion of a possible 
price advance was inherent in the state- 
ment of Standard Oil of New Jersey 
that it regarded 16.9¢ as the “normal” 
price and that it would share the loss 
of profit with its dealers on a 50-50 
basis as long as “subnormal conditions” 
necessitated the 15.3¢ price. 


Gleeful satisfaction of the gasoline dis- 
tributors over their price control meas- 
ure only added to the grief of the New 
Retail Grocers Association last 
week when Gov. A. Harry Moore 
vetoed their pet bill to prohibit all 
below-cost selling. Unlike the score of 
unfair practice acts which are on the 
statute books of other states, the New 
Jersey bill required no specific markup 
over purchase cost in pricing goods at 
retail, but it did provide for a 2% 
jobber’s markup. When the drive is 
renewed, New Jersey grocers will prob- 
ably plump for the National Grocery 
Conference Committee’s model statute, 


Jersey 


specifying a 6° retail markup. They’re 
hoping that economic conditons will be 
so improved next year that the gov- 
ernor won't be moved to a veto by the 
prospect of the bill’s “unbearable bur- 
den.” 


National Broadcasting Co., up 7.1%. 
Columbia Broadcasting System, down 
4.6%. Those are the comparisons of 
revenue totals—May, 1938, with May, 
1937—which this week mystified the 
advertising fraternity. It was the second 
consecutive month in which CBS not 
only lagged behind its big competitor 
in the percentage standings but had 
fallen behind its own year-ago record. 
What added to the mystery was the 
fact that during May several accounts, 
including the Diamond Crystal Salt and 
Household Finance Corp. programs, 
had moved from NBC to CBS. The 
only explanation is that NBC had bet- 
ter depression-proof pickings than CBS 
last year when both networks were in- 
creasing their billings—the latter more 
rapidly than the former. Prospects that 
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CBS may better its cor 
ing this month aren’t t 
big General Mills accou 
to Columbia, has just 
the rival network. 
comfort it can in the fiv: 


CBS, up 9.2%; NBC, 


>o ( 


Once, it’s an incident; tv 
cidence; and three tims 
campaign. The Federal ‘J 
sion made it a 
when it followed up com; 
Pond’s and Woodbury’s 


complaint against Dorot! 


camp: 


As in the other complaints 
working powers of vitar 
cosmetic line are under 

tacked as misleading are t 
that Dorothy Gray crea 
lagging circulation and ti, 
laxed contour of the face 


F lint Garrison, who rece: 
as executive vice-president 
sumer Distribution Corp 
organization to aid cooper 
who has long been know: 
tivity in dry goods whok 
that the wholesaler needs a 
Mr. Garrison this week ar 
intention to supply that 
publication of a magazine 
be distributed on a contro 
tion basis to the 50,000 or 
goods retailers who patroni: 





Remote Control for Your Radio 
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HILCO Radio and Television Cor- 

poration comes to the aid of the lazy 
radio listener with a new gadget known 
as a “mystery control” unit, which tunes 
a radio from anywhere in the room, or 
100 feet away from the receiver. It turns 
the set on and off, louder and softer, 


and changes eight 


control unit. 


stations, 
without the aid of wires, cords, 
mirrors. And it works only on 
is attuned to. It won't turn off thy 
across the street. H. R. Sheer, 

general manager, is shown here ‘ 
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wholesaler. Garrison's Maga- | 
it will be simply known, will 

seek to dispel misconceptions 
e efficiency of middlemen but 
. particular attention to legis- 
ffecting business and the prop 
behind it. 






R. H Macy & Co. sells a good deal of 
ait fois gras and anchovy paste 
ly through its big New York 
nent store but through its sub 
sidial stores in Toledo and Atlanta 
Success of such food specialties in the 





cities has suggested to Macy’s 





I lan 

that the stores which handle its other 
privat brands—cosmetics, drugs, golf 
equipment, and housewares—might be 





able to move a good-sized volume of its 





Supremacy food products. So hereafter 





tores which get a franchise to dis- 
tribute Macy brands in their own home 
town will also have a choice of 170 food 
items—95°% imported. 















The gasoline station sweepstakes under 
which prizes from $200 to $1,000 were 
offered to Ohio motorists holding lucky 
license numbers was ruled a lottery last 
week in a test case in Akron municipal 
court. Judge Don Isham found Floyd 
W. Hackathorn, Hi-Speed Akron man 
ager, guilty of promoting a lottery. At- 
torneys, preparing to appeal, contended 
the filling station prize plan does not 
fall under the lottery laws, since anyone 
is eligible to win a prize, whether or not 
he purchases anything at the filling 
station. 









































Stores’ Labeling Plans 


Ox two fronts this week the National 
Retail Dry Goods Association marched 
on toward informative labeling. After 
a canvass of member stores, asking 
what quality-points were most called 
into question by customers buying furs, 
luggage, draperies, clothing, cutlery, 
and a score of other kinds of products, 
its merchandising division reported that 
consumers were apparently most in- 
terested in facts about (1) washability, 
(2) material content, and (3) size. 

It remains to be seen whether these 
findings will be supported by the more 
exhaustive direct-to-consumer survey of 
the same questions which was launched 
this week by the Consumer-Retailer 
Relations Council, sponsored jointly by 
the N.R.D.G.A. and six other associa- 
tions, including the General Federation 
of Women’s Clubs and the American 
Home Economics Association. 

The council is checking the opinions 
of consumers, retailers, and manufac- 
turers on the relative importance of the 
six factors which it feels are part of an 
informative label on any goods: what 
it is made of, how it is made, what it 
will do, how to care for it, recom- 
mended uses, and name of sponsor 
























The Insurance Agent’s 
Real Job 


15 not selling... it’s buying 


1 RE mmm 







NSURANCE is as complex as modern 


business. For almost every risk there's an 


appropriate coverage. 


That's why the agent's real job is not selling 


you but buying for you the exact cover- 


age you need. 


The agent is your insurance specialist — 
buys for you with an eve to true economy, 
full protection and future business. When 


a loss occurs he is your expert, special 


representative. 


Insurance that minimizes the agent's func- 
tion may lessen your protection, your 
service. Insurance is dollar protection. 


There are no cut-rate dollars for sale. 


Let an experienced agent take a look at 
your business from an insurance view- 
point. Like a check-up by your family 


doctor, it can do no harm — may save your 


business life. 


NATIONAL SURETY CORPORATION 


VINCENT CULLEN, President 
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House Organs Change Fast 
New ideas tried out by employers. General Motors 
issues magazine, after year of planning. Many com- 
panies overhaul their publications. 


Emp.oyee publications—the magazines, 
newspapers, financial reports, and pam- 
phlets which provide a common meet- 
ing ground for boss and worker—are 
changing fast as 1938 rolls on. This 
week, industrial research to find better 
ways of handling employee publications 
was moving faster after a push by 
General Motors, which issued a brand- 
new magazine for all GM people. And 
other notable changes are also on the 
way. 

GM has been working more than a 


year on Folks, its magazine which be- 
gan life with the May issue. As a 
starter, the public relations and indus- 
trial relations departments got several 
hundred employee publications from 
various companies and spread them all 
out for a thorough going-over. Discard- 
ing all pre-conceived ideas, the re- 
searchers under Paul Garrett put to- 
gether the best and most modern ideas 
in employee dealing plus slick magazine 
work, sent out the first issue to 100,- 
000 employees with a return-postage- 


What piston rings best cut excessive oil consumption 


in automobiles? The AAA Contest Board ran a test on 


four nationally-known rings to find out which was the 


best performer. It 


Ford, Chevrolet and Plymouth. 


mile, day and night 


bought the rings from regular jobber stocks. 


1500 


down each engine 


bought 


run 


every 


three used cars—a 1935 


It arranged a 21,000- 
Roosevelt Raceway. It 
It tore 
made 


miles, precise 


measurements, checked oil consumption and installed 


new rings. The American Hammered Flexible OilCutter 


rings excelled the miles-per-quart record of the other 


three by an average of 96.2%, 89.5% and 17.7% re- 


spectively. 


American Hammered Piston Rings are one of the 


many Koppers products which are doing a better job. 


KOPPERS GOMPANY 


ff Boiler and Power Plants - Castings - Coal and Coke - Coal Cleaning 
Creosote 

Fire Hydrants - Industrial Chemicals. 

Piston Rings - Plate-Work, Tanks 


= Plants - Coke and Gas Plants - 


Bronze - Fast's Couplings - 
- Municipal Incinerators 


* PITTSBURGH 


et ttt) 


| 
- Dehydration Plants - DHS 


Purification Systems - Recovery Plants - Sewage Disposal Equipment 
- Ships and Barges - Roofing - Tarmac Road Tars - Tar Products - 
Treated Timber - Water Gas Generators - Waterproofing - Valves 
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paid card asking for reac‘ 
gestions for improvement 

Right along the same | 
dustries are doing the sa 
job. Some of them are a 
along on employee pul 
grams which are very d 
previous methods. 

In the 15 Owens-Illinois ¢ 
for example, there have bx 
publications for many ye 
them “just grew” until Fel 
when a special report was } 
Personnel Division. The » 
was examined carefully, fro 
son why” for such publicat 
best methods of doing ea 
each magazine, average cos! 
termined of editor’s salary, 
sembly work, cartooning, n 
ing, covers, inserts, pict 


: . be Reports 
stencils, ink, mailing, and s 


e VW 
Rules Formulated 


This was only a beginni 
job. The report went on 
mend certain rules of publi: 
suggested economies here ar 
was specific in these sugg 
That each plant’s publicatior 
be studied separately, so that 
ployee magazine for each w 
fit the particular needs of 1 
2. That informative material 
oped to replace, wherever poss 
talk” copy. 3. That false eco: 
avoided, and that every valua 
ice be fully developed. 4. 
magazines each have definit: 

Roughly, the Owens-Illin 
mendations are exactly what 
cialists in employee publica! 
vise, every time a plant progr 
under the microscope. There i 
“best way” to handle an 
magazine or newspaper. In sO 
panies the entire job can, and 
by one man, often appearing a 
ple mimeographed sheet wit 
drawings for illustration. Som: 
zines are very professional in 
and have separate full-time staf! 
go to the shop employees onl) 
are for employees and_stoc! 
alike. A good example of the lat! 
is The Lamp, published ever 
month in New York for Stan 
(N.J.), and selling to persons 
the Standard Oil family for a 
year. 


Necrology Record 


New ideas are continually bei: 
out in employee publications, s 
them being picked up by othe: 
they become accepted practic: 
Delaware & Hudson Railroad’ 
letin, for example, found a new \ 
handle obituaries. Instead of fol 
the old practice of running a par: 
about each employee who dies, in 
borders on an otherwise general 
page, the Bulletin once each year de 
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ial section of several pages 
ed listing of all employees 


ied during the previous 12 | 


th a dignified heading and 
weword, the list is much | 
ssive than scattered notices 
illy an employee publication 
for a subject of wide gen- 
t, and adapts it to its own 
us, the Weirton Steel Em- 
letin gained wide attention 
past year with its safe 
mpaign. Stepping right into 
the steel workers’ magazine 
tures of some of the worst 
cks ever photographed, and 
torial appeal so strongly that 
g became a matter of para- 
wortance in the mill area. 


Reports for Employees 


The Weirton magazine, and those of 
Steel, Phillips Petroleum, 
many others, are doing a bang 
b of translating stockholders’ re- 
s to employees, as a regular annual 
tice (BW—Apr9°38 p32). Just this 
k another mammoth job of “re 
ting to jobholders” rolled off the 
vsses and out to the 3,664 employees 
‘Jewel Tea Co., one of the first big 
panies to adopt this practice and 
e which has developed it to its fullest 
ent 
Generally, it is only fair to say that 
majority of the 800-odd employ ee 
lications found in American busi 
sare not as good as they might be 
ny of them are hurriedly fashioned 
personals” and he-and-she jokes, 
the style of a high-school news 
er of 830 years ago. But the search 
t better methods is on, and 1938 is 
v to see the beginnings of a wide 
ge in this field. 


Developing Special Technique 


Business management today has be 
e so conscious of the need for 
(ter avenues of expression that it is 
ning to expert counsel for advice and 
sistance. Agencies devoted to the 
ding of good employee publications 
e springing up here and there, and 
s year saw packed attendance at a 
even-lecture series on company pub 
tions conducted in New York (BW 
~Marl9'38,p2). Within the past 
nth, a complete service of the same 
nd was instituted in New England, 
en W. K. Opdyke, former advertis- 
g manager for Telechron, and asso 
tes announced they were entering 
é held to build “tailor-made” publica 
ns to fit plant conditions. 
Back of the demand for new forms in 
yee publications is the feeling on 
rt of employers that they have 
a bet in letting employees get 
r away from them, and that an 
legitimate interest in his own 
ny is a good thing for the aver- 
rker to have. 








_____Surplus Security 


The camel carries with him a ready surplus of water against the cruel 
emergencies of the Sahara. 


The wise vacationist, knowing that even constant precaution is not 
enough, carries his own surplus security: adequate insurance in 
Standard of Detroit against the consequences of automobile accidents 
and personal injuries. And, because his closed and darkened home 
beckons to burglars, he has a policy covering that type of loss. 


See any one of Standard Accident’s 9000 representatives for details 
of this Company’s coast-to-coast automobile service, personal accident 
protection, residence burglary insurance, and other forms of Casualty 
or Bond coverages. Proper protection brings peace-of-mind . . . a 
carefree vacation. 


54 years of experience . . . a firm financial foundation . . . over 
1,000,000 persons protected. 


STANDARD ACCIDENT INSURANCE COMPANY 


Standard Service Satisfies ... Since 1884 








iia Right now, here in 
m=. >°° Pawtucket, there is 
* available a limited amount of 
\ first class plant space in mod- 
- ern, clean, well lighted build- 
ings. Some of this space may 
be ideal for your business. If so, 
there is good reason to believe 
it may be your means of escape 
from high overhead for years to 
come. For this space is being 
made available to reputable 
concerns on extremely liberal 
terms. 


Why not write today for full de- 
tails? You have nothing to lose 
by such action and you MAY 
miss a highly profitable oppor- 
tunity by failing to inquire. 
AGDORESS 
WALTER WH. PILCHER, SECRETARY 
INDUSTRIAL PAWTUCKET 
251 MAIN STREET 
PAWTUCKET, R. 1. 
Sponsored by 
City of Pawtucket 
The Business Chamber 
Biackstone Valley Gas & Elec. Co. 


PAWTUCKET: R. I, 


Rubber Union Forbids 


Members are warned against 
stopping work without consent 
of international. 


Unirep Russer Workers national of- 
ficers firmly locked the stable last week 
after the Goodyear runaway strike. The 
international union insisted that in the 
future any “stoppages of work” must 
be authorized by the international. 

The order in effect bans sitdowns as 
well as wildcat strikes such as those 
that recently closed Goodrich and 
Goodyear. The union came too close 
to getting its fingers burned at Good- 
year to permit recurrence of strikes led 
by shop redhots without the formality 
of local strike votes or sanction by the 
international union. 

The United Rubber Workers consti- 
tution provides that before a strike may 
be called, representatives of the inter- 
national union must be called in, a 
special meeting must be held to take a 
strike vote, and a two-thirds vote of 
the membership must favor the strike. 


| Hereafter these provisions will be en- 


forced to the letter, organizers were 
told. 

The action by the international may 
tend to prevent continuance of the 
battle between Goodyear and the union 
inside the plant, pending the negotia 


TIT 


Roller chain drives do. 


not require the degree, 


of tension which is de- 


structive to costly shaft 


bearings. 


BALDWIN-DUCKWORTH CHAIN CORP. 
SPRINGFIELD and WORCESTER, MASS 


ee (all the 
B-D MAN 


(®UCKWORTH 
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tions that still are going 
is hopeful of concluding 
a signed agreement y 
since both Goodrich 
unions are now worki 
agreements. Company 
ever, are less definite o 
talk, saying they have 
union negotiators to cont 
cussions of a signed ag 
time in the future. 

Union leaders like to 
regardless of the wildcat 
Goodrich and Goodyear 
have stopped the’ drive ¢ 
ber industry wages in A 
present. But officers of t 
examining carefully ev: 
rate change in the Akron 

The United Rubber W 
national passed along an 
to its members last week : 
forthcoming political cam; 
Davey, Ohio’s arch enemy 
mittee for Industrial Orga: 
F. Silvey, Ohio Industrial | 
cil (C.1.0.) secretary, 
members to please refrain 
the governor’s campaign 
cause booing might infr 
right of freedom of speec! 


Beat Film Grade Plan 


British movie theaters protes 
to U.S. producers and defea 


distributors. 


Lonnon (Business Week | 
few weeks ago British mov 
took a full page in Ve 
paper of the theater and ent 
business in the United Stat 
test to Hollywood produc: 
English market was not 
square deal from the big | 
distributors. 

Their protest was outspo} 
London distributors, by play 
are imposing another hand 
product in foreign markets 
meetings in London, the 
graph Renters Society hav: 
dictatorship to grade your fi 
two price classes. This secr: 
degrades a large percentag: 
uct—your product—into 
brackets. Were you consu 


tainly the theater owners of | 


tain were not. 

“We, the Cinematograph 
Association, representing 4 
theaters (95% of the mo 
United Kingdom, your big: 
market) oppose this unet! 
combine because it decr 
share, decreases our share 
creases theater attendance. \ 
termined that this thing calle 
shall not happen.” 

To this protest in the Unit 
the British exhibitors added 





Object 
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it home. It has been success 


wn he grading system has been 















tish films are famous outside 






e, and even in London there 
trenendous demand for American 






tures Holly wood producers, how 






ntly put pressure on their 







stributors for increased reve 






With the growth in the produc 
t talkies” in French and German, 












(merican films in those coun 







> Pa Fs 


CORRECTION 


TO MEET YOUR REQUIREMENTS 


de lined. Oby IOUS Move Was 







increase revenue from films 
Britain. 





Rental Scheme 











{lt ch there had been a lot of hard 









saining between individual renters 

































Int exhibitors regarding the prices to 
ig for films, the position did not . 
g e acute until about two vears ago Every Buell installation is especially 
we ters combined and decided not engineered for the individual plant. It 
Com films at flat prices to exhibitors ‘ 
Deg opoly control in any town or E the work that the given circumstances requir 
( 














All such exhibitors were to be by 


nelled to pay on the basis of a per- no matter how variable the conditions of service. 





e of gross takings over the period It must live up to the definite guarantees that 


1 the film was shown, and the 





tograph Renters’ Society drew Buell gives—no matter how difficult the proble m. 










agreed list of distributors to be ' , 
Buell assures vou of high efficiency in opera- 





ved on this basis. The exhibitors’ 

















p obtained a copy of this list, which Sion low cost in service. and the very minimum 

















Plar 
protes 
defe: 


published, along with full details 

e scheme, in the London Reporter. 

public ity forced the renters to 

don the plan. 

e K.RS. then attempted to devise 
rnative method of increasing 


investment that will assure these results 








Only Buell is fully prepared to satisfy all of 
your requirements in all of these directions. Only 


revenue and eventually decided to Buell brings vou the unique advantages of the 









nofficially each week with the \ ;' 
of grading all American films an longeren system—advantages already dem- 


two classes, A and B. Grade A 


vere to be booked on a percentage 





onstrated in more than 400 installations. 












for a clear, interesting presentation of the 















\bjections to A and B Grades practical aspects of fly ash collection, write for 






Fyhil 1 . ; the > 
I ntors objected to this scheme on our new Booklet A 80—free to anv managing ex- 










ain grounds: (1) It is monopo- 







2) films cannot be classified ecutive or operating engineer. 


rily according to quality; (3) 











eme is designed primarily to 








If you are interested in the recovery of in- 






p film rentals; and (4) the 
had the effect of discounting all 
not classified as Grade A, auto- 


dustrial dusts ask us to send Bulletin D&8l 














eae he 
obs 


oe 
¥ 
- 


ly making them second feature 





respective of box office merits. 
is this move which the adver- 
t in the American trade paper 
nned to stop. It did. Several of 


eign departments of the Amer- 


~~ 


Ser > S 











oducing companies, realizing 





e goodwill of an important 






was at stake, supported the ex- 
Sidney Kent, of Twentieth 


v-Fox Films, intervened per 









and is believed to have had a 










able influence on the renters’ 

The case has been more or SVSV SUSEsCreRrs 
cably settled now, but it indi- 
ie need for closer cooperation 


producers and distributors | BUELL ENGINEERING COMPANY IN¢ 
d in Britain. * 60 WALL TOWER BUILDING, NEW YORK - SALES OFFICES IN PRINCIPAL CITIES 




















Instalment Sales Decline 


Repossessions of automobiles last year were highest 
since °32, but now they’re falling. Most finance com- 
panies are now sticking to tighter terms. 


Wuen last week the National Associ- 
ation of Sales Finance Companies re- 
leased statistics showing that reposses- 
sions of automobiles sold on the instal- 
ment plan during 1937 were the high- 
est for any year since 1932, 
clusions became inevitable: 
1. That buyers of merchandise 
time—from automobiles to washing 
machines and furniture—have been 
pretty hard hit by the industrial slump, 
despite efforts of finance companies and 


two con 


on 


dealers to extend payments and to go 
easy. 


volume picked up—this time slightly 
faster than retail sales in general. 

So far in this depression, instalment 
credit has run true to pattern. Volume 
in 1938 has been running anywhere 
from 334% to 50% below 1937 totals, 
which means that the drop in time 
sales has been much more severe than 
the 10% to 15% decline in general re- 
tail sales. Last year, instalment sales of 
automobiles reached the record total of 
$1,721,000,000. 


Fall Repossessions Are Usual 
To 
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Deadbeats 1D | 


Instalment men thes: 
pleased as Punch ov 
they have cut down ; 
bile “skips”’—the fi 
buy cars on time, leav: 
name and address, a: 
to the next county 
By instituting rigor 
| ups on credit, instalm 
companies brought sk 


to the lowest on rv 
chart) . For every thre: 
in 1930, there is only « 








mobile. And last year tly 
with people 
the seasonal peak of repos 

As a direct result (des 


losing jobs 
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That instalment selling is strictly instalment finance companies, that repossessions in the { 
a cyclical industry which fluctuates di such as General Motors Acceptance, few and far between) , 94 
rectly—up or down—with business in Commercial Investment Trust, Com- 1.000 cars sold on th: < I 
general and retail sales in particular. mercial Credit, and a thousand or so plan in 1937 were take: ; lL. ° 
others, the sharp rise in repossessions was nearly double the 19 : : 
i De > : PF a 
History Repeats Itself last fall was no surprise. For one thing, was not far from the 1982 ; c . 
As far back as November, Business it was the seasonal period to take back repossessions per 1,000 cars : my 
Week pointed out the dependence of cars. Many automobiles—particularly To some extent, last 4 amet 
instalment volume on retail volume used cars—are bought for vacation pur- repossessions may be attri! ad 0 
(BW—Novl13'37 p44). It was observed poses only. When summer is over and failure of dealers and fina: cans 
that after the 1929 crash, instalment heavy winter storage charges appear to apply tighter terms w! ty the 
sales dropped much more swiftly than in the offing, the conditional owner just talked of them during 19 e onartn 
retail sales in general, and that after allows the dealer or the finance com- ardent lip service to stiffer r Py St 
1933, when recovery set in, instalment pany to come and collect—the auto- on used cars, which account F zg bu 
5 a 
THE AUTOMOBILE INSTALMENT PICTURE BR sponese 
Mounting repossessions in 1937 took the joy out of record dollar volume; but more buyers on time considered 
honesty the best policy — that is, skips (to the next county) were fewer Protest 1 
—— 2 Pe we ee ! — T ! en The Jay 
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‘possessions, many dealers raw materials which they must buy prices soared, until at the end of last 
making terms unusually abroad. The control over exports and vear there was a divergency of 40 

n effort to get business— imports is likely to be tightened, and between them and the American, w 

ll doing it, notwithstanding prices on export items reduced by both were measured by standard in 

very new car repossessed, whatever method is necessary. dexes in each country. Since then, t 





cars are taken back. spread has widened 





s i Jricge 
War Drives Prices l P Until Japan takes measures to cut 





t now, the rate of reposses- 













slowed up. Again, it’s sea- Japan's export troubles began at the export prices, American and other for 

| With the approach of summer, same time as the renewed China cam eign manufactured goods can compet 
| on to their cars. And instal- paign last summer. From March of to advantage in foreign markets where 
ce men think that the tighter last year, when commodity prices in they had lost ground to the cheaper 
oduced last year (BW— most countries reached their peak, un- Nipponese products during the last 
/) will knock the usual sea til the outbreak of hostilities around few vears. In the case of hosiery and 

J rise this fall into a cocked hat. Peiping in July, the gap between Jap- bicycles, Japan is still dominating ma 
observe (1) that stiffer terms anese commodity price levels and those kets (in spite of price increases) only 
t enforced until September and in the United States was not more because foreign competitors have not 
ber of last year, and hence have than 8°. But, while foreign commodity been alert in taking advantage of th 
. full year to show up in the prices continued to slump, Japanese new conditions 





| figures or in the rate of re " 
ns; (2) that since most of the 
finance companies have insisted on 
ng up, variations from standard 










sare becoming much less common. 








(.S. Undersells Japs 
Gain advantage in Philippines 
as Japanese export prices con- 
tinue to rise. 













Week Bureau 
ricans are underselling the Japan 
n the Philippines. 

Department store buyers from the 
ted States, just completing the 


a} 
I 





Toyo Business 












g buying in Japan, declare that 






have curtailed purchases in some 
- particularly textiles — because 






nese prices are higher than in 
r producing countries. 







Protest from Manila 





e Japanese Chamber of Commerce 
Manila has sent an alarmed protest : . 
mufacturers in Nippon: “Chinese @ In thousands of manufacturing plants—inadequate, unsanitary 


ants, who do the bulk of the individual wash bowls are no longer countenanced . .. Group wash- 
7. a oe 7 = ° ohene ° ° 
ein the Philippines, are switching — jng facilities that provide clean, running water—"'shower baths for 
{merican goods in many lines be hands'"—have proved so far superior 








they are cheaper than similar 

, og 9p magn a — Such fixtures—Bradley Washfountains—cut water costs as much 
i aa Wie delen cow ten | 2 80°/,, because each Washfountain serves 10 users at one time. 
» imported from the United States. |! addition, because each of these group fixtures replaces 10 wash 
same thing is going to happen basins, installation and maintenance costs are greatly reduced . . . 
in South Seas markets if Japanese And users can, if they wish, strip to the waist and do a real job of 


s continue to soar as they have w hi H kl 
a esnin uic ° 
ng the last 10 months, while prices 34 Y 















most all other countries are de- Let us know your washing requirements—recommendations and 
g . 1 . . 
2 7 There is no time lost waiting in line where plans will be submitted, with 
fapanese officials claim that they Bradley Washfountains are installed 





names of plants similar to yours 
in type and size, where Bradley 
Washfountains are in use . . . 
BRADLEY WASHFODUNTAIN 
CO., 2225 W. Michigan St., 


Milwaukee, Wisconsin. 


IBIRAIDILIEW 
WASHFOUNTAINS 





ecessfully combated every boy 
this part of the world during 





X years since the first Shanghai 





t by being able to undersell any 
or. If they lose this advan- 
yeott pressure will be renewed 







areas. 





lore than the exporters in Japan 
ied. The government is genu- 





irmed by the declines in ex 






which they are depending to 
he mass of war equipment and 






’ 
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Insure Against Your rit 
1938 rece 
MANAGEMENT OBJECTIVES rye 
Greatest Hazard —The N. /}.*/ 
NUMBER 6 ; 
m S 
THE GREATEST ASSET Of any business is its friends who 
use the product. But they are on the march —on—o. 
, ; aia B 
out! There is conservatively a 35% turnover among | 
engineers and executives every year, including the normal ‘ens 
asco 
discharges, resignations, retirements, deaths, transfers, pro: 
| 
demotions and—the N. B.* \ | 
The greatest hazard to any business is the *NEW BUY! - 
‘ 
a new broom he often sweeps clean—sweeps out the id 
; ; ' :; Washi 
methods of his predecessors — installs his own. No sales . nl 
tion can locate in advance and cultivate all the N.B 
advertising can do that. 
To insure against your greatest hazard—ask your i 
agency whether your appropriation is adequate to Yew ¥ 
t] 
this objective. : 
™erma 
Industr 
are lan 
dustry | 
ment n 
( 
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o fresh signs this week that 





ess is going to escape the 
which the 





ecession into 
States plunged last fall. Except 
y and the Soviet Union— 
saratively isolated from world 
business in every major 
ws the effect of the contin- 
p in the United States. In 
Britain, the decline in business 
picking up momentum in 




























: e government’s huge spend- 
, cram for armaments. 
Moscow is likely to have as Amer- 
s \ issador succeeding Mr. Dav- 
«] na friend of the Soviet Union, 
F ; FE. Stuart. As a mining engineer 
. firm Stuart, James & Cooke, of 
York, Mr. Stuart was called to 
a 1926 as a consulting engi- 
e coal mining industry which 
reorganized and enlarged. 
Likell e was executive vice-president 
a Export-Import Bank, and a 
ng er of President Roosevelt’s survey 
ind ttee which studied the European 
f e movements. 
Washington announced this week 
7 agreement has been signed with 
k vakia guaranteeing reciprocal 
nly § nt of motion picture films. This 
ents the trade agreement 
st March. 
ng the withdrawal of the 





ner Panama Pacific liners from 
coastal trade for use in the 

| new service to the east coast 
South America, Washington has an- 
| that the five former Baltimore 
Line vessels will be transferred to 
New York-San Francisco run, and 










their refrigerated cargo space 
creased to handle citrus fruit 
r perishable freight. 







7 
2 EMITS FPPEBET Tp oe 






frmany 


Industry is active; dividends 
ae larger. Hard-pressed in- 
dustry cannot meet new equip- 
ment needs, 










(Cable) — German __ business 


vill be as relieved as any in 






ng countries when the last 
vakian municipal 
on June 12, for this is ex- 
» put an end to the frenzy of 
nt and anxiety which has de- 
around the Sudeten question. 
ons are expected to continue 
et, though the possibility of 





elections 











fusiness Abroad 


World business shows no sign of an upturn in trend. 
British slump gathers momentum; Germany has no 
rece-sion, boosts industrial dividends. Japanese indus- 
ry gets strangle hold in North China, 





effecting 
remote. 

Dividends are soaring in Germany, 
in spite of the systematic taxing of 


a lasting compromise is still 


every possible source of revenue and 


the pressure for plant expansions for 


the production of expensive synthetie 
prod icts. Daimler and Deschimag were 
among the leaders this week, though 
almost all 


have boosted t he ir divic 


machinery manufacturers 
lends t 
Ford was the only automobile maker 
to pass the dividend. Profits are being 
used to strengthen reserves. 


Replacement Is becoming a major 


problem in the machinery industry 
With first quarter output 10° ahead 
of last vear, and with enough unfilled 
orders to keep the machine tool indus 
try busy for an entire vear though 


working a 50-hour week, some indus- 


tries are becoming alarmed over 


need for new equipment 





FOREIGN 


ANGLES 





More U.S. radios for Britain .. . Foreign observers not so 
seared of bombers . .. Explaining Mr. Chamberlain . . . 


Canadian industry benefits 


A fresh market for American radio 
sets is developing in Britain. The Brit- 
ish Radio Wholesalers’ Federation is 
abandoning the voluntary fair trade 
agreement by which members agreed 
(among other things) to handle only 
British sets. Market experts, looking 
ahead, insist there is a big sales oppor- 
tunity for American manufacturers, in 
spite of the tariff, if they will meet 
the special requirements of the British 
consumer, one of the most important 
of which is that a radio set should be 
a piece of furniture as well as ar in- 
strument for receiving broadcasts 


[talian authorities insist that Britain 
is already helping Italy financially by 
taking off the hands of the 
some of the 


talians, 
at favorable discounts, 


debts owed by Spain. 


Foreign military observers who have 
been studying the effectiveness of air 
raids in Spain are much less jittery 
over their own defense problems than 
were a year ago. They claim 
modern 


thev 
there is no doubt that the 
anti-aircraft gun can bring 
down, provided there is at hand the 
vast amount of ammunition needed to 
keep them in service. 


raiders 


Both in Italy and England, there are 
Prime Minister 
policy. 


two explanations of 
Chamberlain’s recent foreign 
One is that he, by his Italian accord, 
and his recent mediation over Prague, 
is driving a wedge between the dicta- 
tors. The other is that by his Italian 
accord he has accustomed the British 
people to a new friendliness with the 
dictators, and that mediated 
over Prague he will be able to say to 
France that Britain has no further 
moral commitments in that direction. 


having 


from British war orders. 


Many business leaders Jean toward the 
second view, particularly since Cham 
berlain’s statement to the trade unions 
that his aim is to avoid war for two 
years, at the end of which time peace 


would be assured 


Tokyo is maneuvering to get control 
over ( hina’s gold reserves and to take 
away from foreign banks—particularly 
British, French—their 


dominant 


Ameri an, and 


all ol the big 


position in 
trading centers in China. Obviously re 
flecting a large section of official opinion 
in Japan, Kesau Tsuchiya, Shanghai 
manager of the Mitsui Bank. proposed 
recently that the Provisional govern- 
ment of China, upon recognition by 
Nippon as the Central government of 
the Chinese republic, should 
foreign banking 


to its credit the currency and gold 


require 
interests to transfer 
funds deposited by the Chiang Kai 
If the de mand is not 


urges that the new 


shek government 

complied with. he 
Chinese administration retaliate by 
suspending payments of obligations to 


foreign bankers. 


Canadian industries are beginning to 
benefit extensively from the recent de- 
cision of the British and Dominion gov- 
ernments to place defense orders on a 


cooperative basis which makes them 
large enough to be definitely attractive 
to business. Following the recent large 
orders for mac hine guns, orders for war 
gases are now being received. Cana 
dian Industries Limited, Montreal, is 
reported to have such an order already, 
supposedly to carry out on the basis of 
patent rights from du Pont. Shawini- 
gan Chemicals Limited, Quebec, may 
also get a gas order. The cooperative 
method permits economies for both the 


governments and the companies 








ie THOSE FACTORS which should 
combine to help you face outside com- 
petition are becoming competitors from 
within — then it is high time to investi- 
gate the industrial advantages offered 


by North Carolina. 


Here raw material supply, friendly and 
eflicient American-born labor, mod- 
erate year ’round climate, excellent 
power and transportation facilities, in- 
telligent tax structure all combine to 


make your operations successful. Here 


advantages of the congested areas. Yet 
North Carolina’s strategic location 
places more than 55% of the country’s 
total population within a 600-mile ra- 
dius. There's plenty of room for your 
plant in North Carolina and hundreds 
of ideal sites to choose from. Competent 
industrial engineers will supply factual 
data. Write Industrial Division, Room 
76, Department of Conservation and 


Development, Raleigh, North Carolina, 


CAROLINA 


HOME OF SUCCESSFUL INDUSTRY 


Outside the con- 
gested areas... 
yet close to the 
richest markets. 
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New Norwegian Motor Ship Arrives Next W; 








VARLY next week the largest and 

highest powered vessel ever designed 
for propulsion with hydraulic-geared 
diesel engines will sail into New York 


| harbor. The ship is the Oslofjord, the 
new 18,675-ton flagship of the Norwegian 


American Line, making her maiden voy- 
age from Oslo. The vessel is 588 feet 
long, has a speed of 20 knots, and 


accommodations for 800 pass: 
in Bremen, Germany—Nor 
yards cannot handle a ship « 
the Oslofjord’s engine equi; 
ready the talk of the marine 
world. The hydraulic geari 
the four 5,400-h.p. motors a 
propeller shafts is said to 

eliminate vibration. 





Great Britain 
Slump is deepening; outlook 
is not bright. Air program 
will be speeded in Air Min- 
istry reshuffle. 


Lonvon (Cable)—The pace of the de- 
cline in British business activity is in- 
creasing, in spite of the increasing gov- 
ernmental expenditures for defense. 
The number of new building plans ap- 
proved is declining steadily. So are the 
orders for new ships. As present build- 


. . | ing programs are completed there is 
is security and freedom from the dis- | 


likely to be a sharp drop in activity 
in both lines. Stocks in many lines are 
becoming unwieldy. The industrial sec- 
tion of the new capital market is dead. 
The London Economist's index of busi- 
ness activity has dropped back to the 
levels of the spring of 1936, in one of 
the sharpest declines experienced in 
Britain. 

First signs of action from the 
reorganized Air Ministry is the appoint- 
ment of an advisory body of seven in- 
dustrial experts to assist the Air Min- 
ister. At the same time, it has been 
announced that the Rolls Royce Co. 
is planning a new 50-acre airplane en- 
gine plant to be built at Crewe and to 
employ 4,000 workers. 

Iron and steel output 
slightly below last year’s levels, though 
demand is slackening appreciably from 
Scotland. Wool prices are holding at 
recent levels in spite of the small vol- 
ume of business. Enquiries for cotton 
were slightly higher this week, though 


is only 


sales of both yarn and clot 


dow nh 
The dividend outlook 


less bright than a year ago 


% " 
Far East 
Japanese business moves into 


North China. Huge coal re. 
sources will be exploited. 


Toxro—With 
Sino-Japanese hostilities sti 


the eleven 
ress, but prospects brighten 
consolidation of the “Provis 
ernment” in Peking, Japanes 
is becoming impatient to foll 
military victories. 

“Two bodies have been 
China-minded business men 
China Economic Council an 
an-China Trade Association. | 
ness in Manchukuo is looking 
fence. The Manchuria Feck 
Import Associations has anno 
it will hold its next sample f 
ing on July 7, in North Chi 
of in Manchukuo. 

The Nippon Iron Manuf: 
Co. and other heavy indust: 
ests are pushing a scheme fi 
velopment of metallic mineral 
in North China, with interest 
on the reportedly huge iron 
at Lungyen. An iron foundry 
planned at Shiking, near Lu 

Coal is one of the most in 
things the Japanese Army |! 
fighting for in North China. |! 


























es into 
oal re 


turing 
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coal resources is being 


f the 


! jointly by the Provisional Gov- 


nm nt in Peking, the Kochu Koshi 
( Development Company) and 
the \ippon Iron Manufacturing Co. 
The -romoters envisage several four- 


eriods during which output will 
dually stepped up. During the 
frst period, efforts will be made to ship 
sufficient coal to Japan to keep the 
ndustrial war machine going at its 
preset high gear. 

~ Later, when China produces in ex- 
f the Japanese demand, the coal 


cess 


will go into local blast furnaces to pro- 
duce iron. When still more coal is pro- 
duced, the long-cherished liquefaction 
problem will be licked and motor fuel 
will be shipped to Japan out of the 
huge reaction towers which enterprising 
Nipponese industrialists are already 
planning for the Yellow River plains. 
Coal will also come in handy as a 


source of hydrogen in the synthetic 
production of ammonium sulphate, the 
most important chemical fertilizer. 

Cultivation of cotton is consid- 
ered another important item. With the 
promotion of a North China Cotton 
Co. already well under way, prepara- 
tions are nearly complete for the large- 
scale plantation enterprises which are 
expected to make Japanese textile 
mills partly self-sufficient in cotton. 
Backers of this scheme include the 
Kochu Koshi, versatile subsidiary of 
e South Manchuria Railway Co., the 
Japan Spinners’ Association, the Associ- 
n of Cotton Traders, and the Asso- 
ciation of Japanese Spinners in China. 
Another important textile mate- 
rial is salt, which is used in large quan- 
ties in the preparation of wood pulp 
rayon and staple fiber manufacture. 
lopping world production in both 
tems, Japan is most anxious to obtain 
necessary salt supply from North 
China. A $6,000,000 North China Salt 
Manufacturing Co. is already being 
romoted by the Kochu Koshi in co- 
peration with Japanese chemical and 
textile interests. It is the expectation 
Shinji Sogo, its provisional president, 
that the salt fields near Tientsin alone 
| be able to supply 1,550,000 metric 
s of industrial salt annually within 

five years from start of operations. 
The three foreign oil firms oper- 
ting there have been deprived of their 
titable selling business by the recent 
lishment of a quasi-monopolistic 
rganization of Japanese oil interests. 
of them, the Standard Oil Co., has 
upletely backed out after assigning 
its entire distribution organism to the 
Mitsui Bussan Kaisha. The other two, 
texaco and Asiatic Petroleum, are able 
iaintain their only by 

ing profits with the Japanese. 
Japan’s “big three” flour milling con- 
Nisshin, Miyoshi, and Nitto, 
already taken over 17 former 


t 


business 


Chinese mills in North China. 


Two former Chinese cement plants 
in North 
under Japanese control. 

In the field of electric 
Japanese companies, including the 


China are already securely 
power, 20 
“big 


five,” are promoting a $15,000,000 
China Electric Power Development 
Corp., to take over all existing power 


plants and transmission lines. 
Thirty influential printing 

publishing companies in Japan have 

decided to establish a $3,000,000 print- 


and 


ing establishment in North China. 
A project is being worked out at 
present with the aim to place the 


entire shipping in North Chinese waters 
under Japanese control. For this pur- 
pose it is intended to establish a $60,- 
000,000 shipping concern which will 
take over all Chinese-operated lines. 
All major Japanese shipping concerns— 
Nippon Yusen Kaisha, Osaka Shosen 
Kaisha, Nisshin Kisen Kaisha, Kinkai 
Yusen Kaisha, and Dairen Kisen Kai- 
sha—are expected to cooperate 
Telegraph and telephone communi- 
cation in North China is also to be 
operated by a Japanese-controlled firm. 
Radio broadcasting will be developed. 


Canada 
Mining profits are big. Grain 
exports through St. Lawrence 
set record. Government will 
boost housing. 


Orrawa—Some evidence of the begin- 


ning of recovery in Canada is seen by 


the reliable monthly survey of the 





--+ GOING TO THE 


WRONG CORNER 
COST THE WORLDS 


CHAMPIONSHIP + 





Roval Bank of Canada this week. It | 


points to higher employment levels 
than prevailed at this time last year, 
and to maintenance, generally, of last 
year’s residential building level. Better 
retail trade and a preliminary increase 
in tourist business are other good signs. 

Mining is still an important factor 
in Canada’s resistance to external de- 
influences. Gold 
and is now nearly 


pressive 
continues to increase 
five times what it was in 1929. Copper 
Mining divi- 
ex- 


production is increasing. 
dends payable in June alone are 
pected to amount to $17,000,000. 
New housing legislation will 
probably be before parliament this 
week. It is now expected to involve 
$50,000,000, half the amount originally 
rumored. It will be made available to 
local housing authorities at 24%, the 
bulk ear-marked for low-cost homes. 
This week, the Commons passed Fi- 
nance Minister Dunning’s bill for lend- 
ing $30,000,000 to municipalities at 2% 
for self-liquidating projects to provide 
employment. Opposition Leader Ben- 
nett declared it would be useless this 
year because provincial legislatures 
have wound up their 1938 sessions. 





‘ . . | 
Special rates on rail and water 


freight shipments may be inaugurated 


| 
| 





production | 


a little thing --. 


BUT IT MADE A BIG DIFFERENCE 





* At Chicago, Sept. 22, 1927, Jack Dempsey 
floored Champion Gene Tunney in the seventh 
round but failed to go to the farthest neutral 
corner. Referee Barry delayed counting until 
Dempsey obeyed official instructions and after 
a nine count Tunney continued. Dempsey 


had lost his chance for a knockout and title. 





A clutch is only a small part of a ma- 
chine but of great importance. Every- 
where the machinery ofindustry must 
be kept moving. Delay means money 
lost. Whether harvesting the world’s 
crops, moving mountains of material, 
speeding lathe spindles or textile 
looms, drilling deep into the earth’s 
depths...every minute is worth sav- 
ing. Twin Disc Clutches are trans- 
mitting and controlling the power that 
keeps machines in motion ... with 
minimum delay for clutch lubrication, 
adjustment or repair. In every indus- 
try Twin Disc Clutches are famous for 
their reliability. Write for booklet. 


Twin Disc Clutch Company, Racine, Wis. 









More Twin Disc Clutches are 
in use in oil field service than 
all other makes combined. 








MANY BENEFITS 


Sickness, accident, pension 
and death benefits for em- 
ployees in our plan of 


GROUP 
INSURANCE 


Data for any employer 
on request 


THE PRUDENTIAL 
INSURANCE COMPANY 
OF AMERICA 


EDWARD D. DUFFIELD, President 
Home Office: NEWARK, N. J. 








@Tt*sno trick at all to make a fine miniature 
billboard out of every card in the deck. 

Your trade-mark, your service — your 
Product — can be forcefully suggested on 
a playing card back, repeated fifty-two 
times in every pack. 

Such cards are acceptable and useful. 
They have “entree” to the groups you want 
to reach. Used again and again, they pos- 

sess the quality so rare in 
other forms of advertising, 


Lone Lire, 


Write on your business sta- 
tionery for interesting FREE 
booklet “The Winning 
Hand;” ways and means of 
increasing your business 
with playing cards. 
Manufacturers of 
Advertising 
Playing Cards 


BROWN '‘& BIGELOW 


) : > 
Kemembrar a q 
SAINT PAUL, MINNESOTA 
Makers of 


alendars and Advertis 
Specialties Sir r 
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in Canada if the Senate approves a 
scheme now proposed. Transport Minis- 
ter C. D. Howe has finally succeeded in 
pushing his bill to permit these charges 
through the Commons railway com- 
mittee and the government majority 
will see it through the House, but in 
the Senate, where railway unification 
is catching on as the one possible cure 
for railroad troubles, there may be a 
disinclination to try further palliatives. 
It is likely, however, that the Senate 
will let the bill through. The bill gives 
the railways power to make a contract 
with a shipper to carry all or part of 
his goods at an agreed rate but the con- 
tract is subject to approval of the pro- 
posed Transport Commission 
tute for the present Railway Commis- 
sion). The agreement must be given 
wide publicity, and 30 days later any 
shipper objecting may have a _hear- 
ing before the board. Any agreed rate 
must be made available to other ship- 
| pers under similar conditions, The claim 

of highway carriers for the same privi- 
| lege was rejected and characterized by 


(substi- 





Minister Howe as impudent since they 
had freedom from regulation. 

Extent of export grain move- 
ment through the St. Lawrence this 
season is suggested by the experience 
of the port of Sorel, below Montreal. 
Sorel already has cleared 6,500,000 bu., 
which is more than during the entire 
1937 season. Practically all the grain 
loaded at Sorel is United States corn 
| for continental Europe, including Ger- 





many. 

Mr. Roosevelt’s fresh induce- 
ments for a new St. Lawrence treaty 
seem to have left cold. The 
proposal has created little stir here. 
The offer to let Canada defer her part 
of the project is not considered to be 
The 
to permit export of Canadian power to 
United States is interpreted as bait for 
Quebec interests and Premier Hepburn 
of Ontario who has surplus Quebec 


Canada 


| particularly advantageous. offer 


power on his hands, but it is not suf- 
ficient to overcome Montreal's consis- 
tent hostility 
St. Lawrence. Hepburn says he is will 
ing to consider the proposal, which is 


to the opening of the 


a concession suggesting that he finds 
| some of the inducements attractive, 
| since until now he was flatly opposed 
| to any St. Lawrence scheme. But Can- 

ada is about as indifferent as ever. 
| When first announced there 

impulse to link the offer with the pend- 
| ing trade treaty, to regard it as bait 
| to have this country accept Washing- 
ton’s trade terms, but this view has not 
held. The Ottawa government says no 

St. Lawrence will be made in 

parliament this session. 

Dominion Stores Limited will not 
close any of its 59 retail stores in Mon- 
treal but will pay the city’s maximum 
chain store license fee of $1,000 on each 

| store. 


was an 


move 
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Hitler Gives Germ. 
$396 Flivver 
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(CHANCELLOR HITLER, on M 


4 laid the cornerstone for the new 


mobile plant near Hanover, in w! 
to be produced the inexpensive 


Wagen,.” which is the German ab! 
Freud: 
organizatior 


tion for “Kraft durch 
“Strength through Joy” 


the Labor Front. This is the group w! 


Hitler has made responsible for b 


building and financing of what » 


automobile { 
and which will soon start a 

scheme by which workers 
car on weekly payments of as littl: 

Features of the Hitler flivver: P: 
marks ($396); air-cooled engine 
developing 24 hp., and maximum 
of 60 miles an hour; estimated : 
per gallon of gasoline, 1644 (one 
most disappointing features to © 
who pay as much as 35¢ a gall 
motor fuel); weight, 1,430 Ib.; 
capacity, 4. 

Hitler optimistically estimates p: 
German demand at 7,000,000 cars 
are only about 1,000,000 cars in op 
in Germany now). 


Germany’s biggest 


may 


h 
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Money and the Markets 


Treasury notes hit all-time highs, and longer-term 


government securities 


nearly beat all records. New 


offering of bonds and notes is snapped up. This 
augurs well for high-grade bonds. 


Tae New Dealers’ latest excursion into 
monetary magic—desterilizing gold and 
~laxing reserve requirements—may not 
have been effective in bolstering busi- 
ness, but it certainly has done wonders 
for the government bond market. In a 
week when stock trading dwindled to 
the lowest volume in almost four years 
turnover on the New York Stock Ex- 
change on Wednesday was only 280,- 
00 shares) big doings in government 
honds attracted wide attention. 

The week saw Treasury notes at all- 
time highs, and longer-term government 
securities within a shade of the best 
quotations ever recorded. These new 
highs were recorded after Secretary of 
the Treasury Morgenthau announced 
that his June financing involved the 
raising of no new money; they coin- 
cided with his offering of more than 
$1,200,000,000 of new bonds and notes 
in exchange for a like amount of ma- 
turing new issues. 

The Treasury offering was purely a 
swap. Only holders of the maturing 
securities were allowed to subscribe to 
the new ones, and then only up to the 
face amount of the bonds to be re- 
deemed. This, of course, placed no 
strain at all on the money market and 
the Treasury was able to offer 20-25 yr. 
bonds bearing 23% interest and 14% 
notes maturing in five years. Those 


were record low interest rates for such 


securities. Investors bought the matur- 
ing notes as high as 1013, paying that 
premium of 1} points for the right to 
subscribe to the new issues. 

This Treasury operation gave rise to 
highly optimistic predictions for the 
high-grade bond market and it com- 
pletely eclipsed a lackluster stock mar- 
ket. Even defeat of the New Deal’s can- 
didate in the Iowa primary election— 
which was supposed to have been a 
bullish signal—created but a brief stir 
and a nominal advance in prices. 


Bawl Street Journal 


Improbable events depicted in 
annual satire by Bond Club of 
New York. 


Tus week, under the heading “It Can’t 
Happen Here!” this happened: 

President Roosevelt rode trium- 
phantly along Wall Street in an open 
limousine as ticker tape and confetti 
streamed from high office buildings and 
crowds of milling ex-brokers and ex- 
customers’ men cheered lustily from the 
sidewalks. 

In short, the Bawl Street Journal, 
annual satirical publication of the Bond 
Club of New York, was out—at 50¢ a 
copy. It was the “Tax Vobiscum” edi- 
tion. The weather man called for 








39 


“SECtional Showers.” Members said it 
was the funniest issue in years, but SEC 
items dominated the indicating 
the extent to which Wall Street 
in fun—is thinking of Washington. For 
instance, there’s a warning that an 
“SEC Man Seize All, No’s All.” And 
as another instance, there's an article 
in which the President calls on Con 


issue, 
even 


gress to create a yardstick to prove 
that there’s money to be made in the 
brokerage business. 

Largely because members wanted 


more local color, Editor John A. Straley 
and Publication Chairman George J 
Gillies put in more names and pictures 
of Bond Club members than last year 
As a result there was less national stuff 
But there was room for Henry Ford 
to become president of the New York 
Stock Exchange and promptly to de- 
list the shares of General Motors and 
Chrysler corporations. To indicate the 
market’s doldrums there was an ad- 
vertisement of E. A. Pierce & Co., lead: 
ing brokerage firm, announcing that its 
private wire facilities were now open 
to receive Mother’s Day, Christmas, 
Birth of Offspring, and Yom Kippur 
messages at reduced rates. 

In one particular the Bawl Street 
Journal was restrained. There 
neither mention of, nor reference to, the 
Richard Whitney & Co. failure. Edi- 
tor Straley felt that there was no point 
in hitting a man when he was down. 


was 


Political Puzzle—Robert M. Hanes, 
president of the Wachovia Bank & 
Trust Co. of Winston-Salem, N. C.., 
and second vice-president of the Amer- 
ican Bankers Association, has made a 
speech which has astute observers of 
the politico-economic scene wondering. 


He was addressing the annual con- 
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~ §TOCK TRENDS BY MAJOR GROUPS 


Average price of stocks as of the first of the month 
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vention of the Utah Bankers Associa 
Salt Lake City, and he ob 
that 

the common fighting ground 
for all bankers today, requiring con- 
solid front, is 
government 
alone the 


tion in 


served 


action and a 
banking versus 
banking. This fight is not 
fight of bankers. If the socialization 
of banking is effected, the socializa- 
tion of business is but another step.” 

Banker Hanes is one of the 16 out- 


standing business and financial leaders 


certed 
chartered 


who two months ago pledged coopera- 
the government in_ bringing 
about recovery (BW—Apr30'38,p13). 
He is the brother of John W. Hanes 
who left Wall Street to become a mem- 
ber of the Securities and Exchange 
Commission in the hope that he could 
smooth out relations Wash- 
ington and the financial markets. And 
it was John Hanes who convinced the 
16 prominent men that they should 
tell government of their willingness to 
play ball for the sakes of the nation. 
When John got Robert to 
one of the 16, it looked as though the 
Hanes boys figured that the A.B.A., 
and bankers generally, should cement 
relations with the Washington 
ministration, The A.B.A,. vice-president 
such 


tion to 


between 


Sign as 


ad- 
has pretty well dispelled ideas 
through his Salt Lake speech 

Friends of John Hanes, who say it 
is strange that shifted 
from the SEC to the Treasury, think 
they know the reason. They feel that 
Broker Hanes is being silenced, much 
like every business man who has gone 
to Washington with an earnest desire 
to bring about peace between the New 
Dealers and business. It is argued that 
he was invited to speak all over the 
that he undertook to bring 


he should be 


country, 


business leaders into more friendly 
contact with Washington, and that he 
sent the 


will no longer be vocal. In 


is being over to Treasury 
where he 
other words, that he is being promoted 
out of the job which he took because 
he thought he could do some real good 
in it. 

Is that why Brother Bob popped off 


in Salt Lake? 


Sugar Quotas Lowered—For a long 
Wallace resisted all demands 
sugar 


time Sec 
for a downward 
quotas. As was to be expected, how- 
the rather 


lessened 238 ps 3), 


revision of 


pressure increased 
than (BW—A pr 
and he finally gave in. 
The reduction, though, 
was grudging, because the secretary of 
agriculture cut the over-all quota only 
from 6,861,761 tons to 6,780,566. 
That’s a reduction of only a little 
more than 81,000 tons, whereas trade 
circles feel that actual consumption in 
1938 will run anywhere from 250,000 
to 500,000 under the original 


ever, 


obv iously 


tons 
quota figure. 
Meanw hile sugar prices are so low 
that everybody from producer to re- 
finer is complaining that no one can 
Wallace’s un- 
impressive the 
didn’t do anything to strengthen prices 
—was, in fact, barely enough to stem 
the decline. Under the circumstances, 
i that 


interests, having received a 


make any money. Sec. 


reduction in quota 


producing 
little, will 
insist on getting more. They stand a 
better than chance to. get 
more, too, since sugar is an important 


it is to be expected 


average 


vote influencer in an election year. 
The administration, on the other 

hand, is pledged to keep sugar prices 

Wallace slow 


down. That's why was 


about granting any cut in q 

though refined quotat 
are between 4¢ and 3¢ a lb 

1937 high despite the abso 
the 4¢ excise tax. 


sugar 


Wheat Loans—With the 
that the United States will 
harvest the billion-bus 
in the country’s history (1915 
other billion-bushel year), inte: 


second 


the government 
to do prices. Quotat 
levels wi 


week 
] 


missed registering five-year | 


ters in what 
about 
rallied from 
there were many in the marl 
attributed the recovery more t 
covering than to inherent str 
What the will 
marily, is make storage loans 
a part of the 
market. The dilemma is to satis 
farmer without the 
States the export 
(There will be more and mor: 
tion for an export bounty.) Est 
in Washington now are that lh: 
100,000,000 and 200,000,000 b 
be stored through surplus loar 
fall. To keep the figures that 
United States must do a prett 
there are 
trade authorities don’t lo 
much of an export trade in whe 
next (BW—May2s'38.p 
This spring’s drought in the 


government 


wheat surplus 
pricing 
out of 


export business, and 


who 
season 


iterranean countries and the fac! 
Southern Hemisphere crops wor 
predictable for months may alté 
export outlook. Rust may modi 
mestic harvest 
light to be merchantable has be« 


prospects— whea 


ported in scattered localities—and 


could have a_ beneficial 


influenct 


prices. But stories of the droug! 
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of rust damage in the South- 
d of rank growth which has 
odging in many parts of the 
West, are all highly contradic- 
ie crop forecasters don’t seem 
tak them too seriously. There is 
eneral agreement that it looks 
e than 800,000,000 bu. of win- 
at and more than 250,000,000 
of spring wheat. 

Thus it is hardly reasonable to sup- 
at the rally in quotations early 


Europ 
gest, 

cused 
Midd! 














ese 

s week represented much more than 
seculetive nervousness over the pros- 
sect (that government loan figures 





sould be higher than the bears had 
sntici ited. 






line Surplus—The non-ferrous metal 
sroducers were reconciled to the fact 
that supplies of zinc at the end of May 
iid be up for the ninth consecutive 
month. They weren’t even much sur- 
rised that the gain was more than 
tons. Nevertheless, there was 
sappointment over the fact that vis- 
ipplies of the metal now total 
18.120 tons, the highest figure since 
statistics have been compiled 
\ vear ago stocks of the metal were 
13,774 tons. Moreover, at that 
apparent consumption was run 









1000 









around 55,000 tons a month as 
pared to recent figures ranging 





a low of 21,000 to a high of a 
tle better than 33,000 tons. Consump 
figures for the last 29 months com 






pare as follows: 













1938 1937 19.36 
Jan 24,931 51,227 16,341 
Feb. 21,540 $6,953 39,846 
Mar. 33,528 59,635 38,087 
Apr 20,806 56,229 $2,239 
Mav 24,628 55,201 $3,905 
ea 50,219 $1,582 
July 49,701 $1,819 
Serer 50,643 46,018 
sept 47,737 51,775 
Oct 40,345 53,9638 
Nov 82,676 56,887 
ere 29,545 59,512 





Production in May was down to 37, 
510, the lowest since late in 1935, but 
the industry plans further curtailment 

the light of continued low rate of 

sumption. 







Cotton Improves—Prices of cotton 
: rallied moderately, regaining the 
Se level at midweek. Demand improved 
eptibly after inequalities in com- 
rison with Liverpool quotations had 
een erased. Buying has not been very 
ve, however, for mills here and 
ad still report business very slow. 










\leanwhile, more and more attention 





ing given to the new crop. The 





earliest private estimates put this year’s 





planted acreage anywhere from 25) to 
*s million acres. It will be recalled 
that last year’s record production was 
from $4,471,000 acres. As most observ- 
think the acreage will be between 
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Atlantic Parcel Post and Regis- 
tered Mail Insurance allow you 
to insure parcel post, registered 
mail, and express shipments 
right in your own office... against 
practically all loss or damage 
from external causes. No waiting 
in line parcels insured as 
wrapped moderate premiums 


plus profit participation, 





Losses adjusted right 
from your own desk 
through your imsurance 
broker. Ask him 
| MARINE’ YACHT* INLAND 
TRANSPORTATION A N J 
FINE ARTS - JEWELRY L j Cc 
in42 


FUR* REGISTERED MAII 
AUTOMOBILE 


FIRE INSURANCE 


MUTUAL INSURANCE CO. 


AND 


Atlantic Building: 49 Wall Sireet, New York 
Philadelphia 


Baltimore . Boston Chicago Cleveland Newark 





ASK YOUR BROKER ABOUT ATL TIC INSURANCE 





A methodology of 
influencing others 


that you can use to 
sell more goods 
improve your advertising 
create goodwill 
gain employees’ cooperation 


Just Published 
629 pages, 
rr the 


PSYCHOLOGICAL ASPECTS <2 ts tsvested. £00, 
OF BUSINESS Siping ciently a" nd 


tha ® me . . 


By Epwarp K. Stronc, Jr. inate shert fermula 


Every fact that you have ever learned about the way people act will be emphasized 
added 





illustrated, $4.00 


s } 






with new clarity in this book. Scores of vital facts will be to your equipment 
for sizing up people, learning what they want, and helping them to satisfy those 
wants through the solution you have to offer. Influencing people to act—whether it be 
in signing an order for your goods or viewing your company and its policies with 


and more certain process 


favor—will be made a more scientific—hence simpler, easier, 


for you than ever before. This book shows how 


Examine a copy 10 days free; send the coupon today 
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Put this book to practical McGRAW-HILL BOOK CO., INC., 330 W. 42nd St. N.Y. C 
a Send me Strones *~*ycholog Aspects of siness f ] ” 
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making your demonstrat Name 
losing the sale Address 
letermining where to put 
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et t Books sent on approval in | S. and Canada onl 
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TO PAGE FOR THIS SPECIALLY DESIGNED 
P-12 WING-CHANNEL POST 


es 


o— Bh te nqaage se 


fence line post designed primarily for 
use with chain link metal fabric. The 
exclusive P-12 Wing Channel Post de- 
sign provides wider bearing surface for 
fabric maximum strength—smart 
appearance. It exposes no injurious 
sharp corners. Wings and channel 
take rigid grip in concrete footing. 
SUPERIOR FENCE METALS 
PAGE FENCE is offered in 5 superior 
metals to meet all destructive atmos- 
pheric conditions. They include Page 
P-.12 Copper-bearing Steel, Page- 
Armco Ingot Iron, Page-Alcoa Alumi 
num, Page-Allegheny Stainless Steel in 
woven wire, and Page genuine Wrought 
Iron picket fence. Each is recom- 
mended impartially to best serv< you. 
FENCE FACTS FREE 

Your inquiry directed to any office listed 
below will bring you illustrated booklet 
“Fence Facts" and refer you to nearest of 
92 completely responsible 
Page Fence Distributors 
located nationally for free 
consultation, expert fenc- 
ing service and erection. 





A A 
Page Fence isa product of the Page 
Steel &@ Wire Division of American 
Chain & Cable Company, Inc 


PAGE FENCE ASSOCIATION 
Bridgeport. Connecticut 
NEW YORK ITTSBURGH ATLANTA 
CHICAGO SAN FRANCISCO 
America's First Wire Fence -——Since 1883 





BENEFICIAL INDUSTRIAL | 
LOAN CORPORATION | 


| 
Dividend Notice 


DIVIDENDS have been declared by | 


the board of directors, as follows 


Prererrep Stock, Series A, 87 4% cents | 
per share, payable July 30, 1938 to 
stockholders of record at close of | 
business July 15, 1938 


| Common Srock, 40 cents per share | 
| payable June 30, 1938 to stockholders | 
of record at close of business June 15, 
} 1938 

E. A. Bauer, Treasurer 
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PAGE now offers industry the only | 








consumers. 


27,000,000 and 28,000,000 this year, al- 
lowance for yields even a little better 
than normal wouldn’t indicate a crop 
of more than 10,800,000 to 11,200,000 
bales. 


Inasmuch as that wouldn’t come up | 


to normal requirements for home con- 
sumption and export, the government 
wouldn’t necessarily have to make crop 
storage loans next autumn. 
However, the price of cotton is so low 
that the Department of Agriculture 
probably will take advantage of its 
power to lend even if it isn’t required. 

The already im- 
pounded 5,215,086 bales of 1937 cot- 


available 


government has 
ton under storage loans. It has about 
1,670,000 bales on hand from previous 
years’ lending programs. And there is 
every reason to believe that it will lend 
on additional cotton this season. That’s 
the 


what a warehouse! 


“ever-normal warehouse”—and 

Large storage is one phase of the sur- 
plus problem brought the 
1937 all-time peak in production both 
here and The may 
be ameliorated somewhat this year, be- 


about by 


abroad. situation 
cause it’s pretty certain the output will 
be sharply curtailed. The United States, 
for example, probably will produce 
40% less cotton in 1988 than in 1937. 
China’s crop isn’t expected to be more 
than half of last year’s, and Egypt is 
curtailing by 10% to 15%. 


Tighter Tin Supplies—The full force 
of the tin determination to 
boost prices (BW 


cartel’s 
Jun4'38 p47) is now 

Quotas for third- 
quarter shipments are to be only 45% 
of basic and out of that 45% 
will be drawn the supply of tin which 


becoming apparent. 
levels 


the buffer pool expects to take over. 
Mystery shrouds the exact scope of 
the buffer pool’s prospective operations. 
First it that 
should remain at 55°, the second quar 
ter’s rate, with the pool taking enough 


was intended quotas 


tin to cut actual shipments into con- 
sumptive channels to 40°. If this same 
figure should be adopted now, ship- 
ments to consuming trades would go 
of base levels. That, how- 


contemplated, according 


down to 30‘ 
ever, is not 
to reliable advices. 

Moreover, it should be borne in mind 
that the third-quarter quota of 45% 
is not strictly comparable to the present 
55% rate. This is due to the fact that 
basic levels for British Malaya and the 
Netherlands East Indies up 


% before the cut in shipment 


will Zo 
about 74 
quotas to 45% is made. That probably 
will mean actual shipments only a little 
under 50°% of present basic schedules. 
The buffer pool still is mistrusted by 
If it is handled 


courageously and honestly-—if metal is 


consuming industries. 


released promptly whenever supplies 
get a little tight—well and good. It not, 


there will be a tremendous howl from 


| 
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axey ARMSTRONG is the feather- 
ht and the welterweight cham- 

the same time, and that’s 
_nething to marvel at. But we hope 
see the day when the flyweight 
yp cops the heavyweight title. 


am} 


} 
peg 
n 


rp street-cleaning force of New York 
y will not only get military-looking 
forms, @S Was announced some 


snths ago, but will also get military 


Not the rank and file, however. 
Te ordinary street-sweepers will be 
Jied sanitation men, nothing more. 
tf enjoy military titles they'll have to 
exceptional work and win promo- 
\ssistant foremen will be called 
tenants; foremen will be called cap- 
ins. Apparently they will also be en- 
‘ed to a military salute. 
We don’t know whether the rank and 
te will be required to address them, 
yoording to military etiquette, in the 
rd person: “Sir, does the lieutenant 
sant me to clean up the street before 
¢ parade or after the parade?” And 
a rank and filer makes a request to 
: captain, before obtaining permis- 
n from his lieutenant, will he be 
sven a summary court-martial under 
0. 82577798? 


ly the slang of the theater, to lay an 
gis to flop. J. W. MacArthur of the 
fniversity of Toronto tells the Royal 
Seiety of Canada that the Dionne 
ntuplets developed from a_ single 


: 
wg. Nobody can say that Papa Dionne 
hid one. 
: 
3 
Dm le see by the Trans-Pacific, an Eng- 
; sh-language magazine published in 


Tokyo, that the Dai-Nippon Negative- 
ind-Positive Society, Inc., recently held 
s annual convention there. Many of 
e delegates wore “dignified mustaches 
ud haori and hakama bearing the fam- 
crest.” With dignity they consid- 
eed the problems of their profession— 
ich is fortune-telling. 
“Those in the profession of fortune- 
telling,” they declared in a resolution, 
should ever remain wide awake to the 
egative-and-positive principle. In con- 
ormity with the principles of national 


he att all 


a “pe . 

)@ piritual mobilization, we hereby re- 
: ve: that those in the profession of 
5 rtune-telling should cooperate with 


e authorities in an appeal to the peo- 

of Manchuria, North, South, and 
‘ntral China to extend their help to- 
‘ard restoration of stability and per- 
manent security in the Far East.” 
Which means: In order to do our 
part in winning the war, we approve 
the efforts of the government to induce 
the Chinese people to give in. 

ut doubtless the dignified Chinese 
brtune-tellers, too, are holding meet- 


ie i 











fditorially Speaking — 


ings, and, “in conformity with the prin- 
ciples of national spiritual mobiliza- 
tion,” are approving the efforts of their 
government to induce the Chinese peo- 
ple not to give in. 


At 5 o'clock one morning, 20 workmen 
appeared in Times Square, New York, 
and with buckets, hoses, chisels, and a 
chemical preparation they attacked the 
stubborn, clinging dirt on the sidewalks. 
They actually managed to scrape off 
thousands of wads of chewing gum—a 
substance which most of us have con- 
sidered immune to any eradicator ex- 
cept dynamite. 


Tue Rev. Augustus G. Partridge, vicar 
of Wood Newton, Peterborough, Eng- 
land, who sounds like a character in 
a Wodehouse story, says he visited the 
island of Tristan da Cunha, in the 
South Atlantic, and found it a matri- 
archy. All the married men, being 
bossed by their mothers-in-law, elected 
the only unmarried man as chief—but 
he is bossed by his mother. 

Some day the chief's mother may 
make a visit to England, and then 
return to Tristan da Cunha and deliver 
a report. “Regnant mothers-in-law,” 
she may say, “I come to tell you of a 
Cabinet in which practically everybody 
who isn’t Etonian is Harrovian, and of 
a land that is ruled by the Old School 
Tie.” 


NATURALLY we're startled, as every- 
body must be, by the news that the 
Bureau of Internal Revenue has al- 
lowed Adolphe Menjou to deduct $1,- 
959, three-fourths of the cost of his 
year’s clothing bill, as a necessary busi- 
ness expense. Well, what do you know 
about that? Adolphe Menjou only 
spends $2,612 a year for his clothes! 


How much do we spend for ours? 
That’s hard to say. It all depends on 
the year. On the morning of last 
March 15, when starting to make out 
our income tax return, we consulted 
the report our valet had prepared, 
and it gave us quite a jolt. Would you 
believe it, last year our total clothes 
bill didn’t run beyond four figures! 


From the Distillers’ Bulletin, published 
by the Distilled Spirits Institute: 
“Sally, largest elephant of a herd of 
40 in a circus showing at Rochester, 
Ind., had a cold. The veterinarian pre- 
scribed three pints of whisky in a 
bucket of water. Next day the keepers 
came to the veterinarian to complain 
that the other 39 elephants were dis- 
turbing the surroundings by coughing 
furiously.” 

Elephants will do anything for a 
bucket of water 


Eli Lilly and Co. 
Solves Partitioning 
Problems with 


Movable Walls 


IN KEEPING with the other mod- 
ern features of their new building, 
Eli Lilly and Co., nationally known 
Indianapolis pharmaceutical manu- 
facturers, selected Transite Walls to 
meet every wall requirement. Even 
the radiator enclosures were made of 
this versatile construction. 

From the wide selection of predec- 
orated finishes available . . . lacquer, 


leather, fabric, etc. . . . Robert Frost 
Daggett, the architect, specified a 
variety of wood veneers. With Trans- 





ONE OF THE ATTRACTIVE private din- 
ing rooms of Eli Lilly and Co. Here Prima 
Vera Veneer was applied to the Transite. 
This medern movable partition, used 
throughout their new building, assures 
lasting beauty of the interior walls—rapid, 
economical relocation whenever necessary. 


ite, partitions separating private of- 
fices from general office areas may 
have a decorative finish on one side, 
while the other may be painted or 
left in its natural neutral color. 


The speed with which the installa- 
tion was completed was made possible 
by the novel, absolutely dry construc- 
tion method used in putting up Trans- 
ite Walls. This feature was particu- 
larly pleasing to the general contrac- 
tor, Leslie Colvin— because, only four 
days after erection was completed, 
the auditorium was already in use. 

This same feature will make future 
relocation equally easy and free from 
dirt and inconvenience . . . for Trans- 
ite Walls may be taken down and re- 
erected quickly and economically, 
with practically 100°) salvage of 
materials. 

And time will have little effect on 
these walls. Made of two imperish- 
able minerals—asbestos and cement 
—Transite Walls are completely fire- 
proof, extremely rigid and highly re- 
sistant to impact. They provide all 
the solidity of fixed walls, and being 
highly sound-resistant as well, pri- 
vacy is assured in executive quarters. 

Obviously, then, here is a partition 
that combines all the best features of 
both fixed and movable walls. The 
whole story is told in the new Trans- 
ite Walls brochure. For your free copy, 
write Johns-Manville, 22 East 40th 
Street, New York City. 
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Toward a Rational Labor Peace 


While the President makes headlines 
with his proposal of a commission to 
look in England for a legislative form 
ula for a labor peace, certain American 
business men are trying to make his- 
tory by concrete moves at home for 
the only kind of a labor peace that 
can have any meaning for the country. 
This is a peace made by labor and 
management sitting around their own 
table. It is toward such a peace that 
business is moving through the various 
plans for management-labor  confer- 
ences which are discussed elsew here in 
this issue and which were first an- 
nounced to readers of Business Week 
three months ago (BW—Mar19v3s, 
pl7). 

So far, the chief significance of these 
plans lies in the determination behind 
them and in the conviction common to 
the men involved that the time is ripe 
for them. A year ago, when we were in 
the thick of the Little Steel strike, the 
talk of labor and management “sitting 
around a table” was platform pap and 
you couldn't have gotten the same men 
to put their names to the hope of it. 
If they are talking hopefully today, it 
is because several things have happened 
in the last vear to lower the risk of 
such speculation. And there are real 
ists in this peace movement who know 
all the risks. 

One thing that has happened since 
last June has been the depression—a 
depression that has weakened faith in 
easy legislative solutions of our prob- 
lems, that has strengthened sober, ex- 
perienced labor leaders against the fa- 
cile adventurers of softer times, that 
has tempered the tenacity of some 
business men and made articulate the 
public-mindedness of others. It is not- 
ably a depression in which employers 
have not used the worker’s new fear 
for his job to reopen labor questions 
that were closed at a time when work- 
ers were able to use the employer's fear 
rising market through 


And, if the de- 


pression has slowed down labor, it has 


of missing a 
production stoppages. 


also given a breathing-spell to those 
thoughtful labor leaders who realize the 
job they have and the time they need 
to train their rank-and-file in sound 
labor relations. 

Another thing that the year has 
shown both labor and management is 
that government cannot make peace for 
them until they have made it for them- 
selves. The Wagner Act and the Na- 
tional Labor Relations Board, what- 


ever their possible excuse as drastic 
doses for die-hards, are not cures for 
our ills. Created to implement the am- 
bitions of some of the new industrial 
union leaders, they have not satisfied 
even their supposed beneficiaries. Both 
the Committee for Industrial Organiza- 
tion and the American Federation of 
Labor have found fault with NLRB 
decisions and are restive under govern- 
ment intervention. Industry generally 
will never be satisfied that this legis- 
lation is fair or that the concept of 
class warfare implicit in it is American. 
Its prentise—that management is neces- 
sarily suspect and most be policed on 
behalf of labor—is a constant irritant 
to employers who would go all the 
way in the collective bargaining which 
is its announced objective. 

When and if responsible leaders of 
labor and management sit down to- 
gether around a table, to give joint ex- 
pression to that public opinion on labor 
rules which it is the business of govern- 
ment to register, the Wagner Act will 
be on the table. Both sides must agree, 
if they speak with equal frankness, 
that it is a pity that part of their 
job must be considered as “amending 
the Wagner Act” and that they must 
face the political difficulties raised by 
the bitterness and false issues which 
that act has created. 

{ rational and durable labor peace 
demands a ‘Spirit of negotiation based 
on recognition of the fact that what is 
involved is not a labor problem—or a 
political problem—but a business prob- 
lem, the problem of settling differences 
on sound economic grounds in the in- 
terest of the general prosperity of the 
business of which labor is an integral 
part. Furthermore, it demands the ex- 
ercise of leadership in educating the 
public and the politicians in the funda- 
mentals of distribution and 
costs, the cold facts and figures that 
have been overlooked in the heat of the 


income 


prejudices raised in labor disputes. 
The use of research and public rela- 


tions talent is badly needed here. Inci- 


dentally, guidance in 
well be taken from the gr 
financial reports to en 
have been issued by Se\ 
porations this year a: 
cited in Business Weel, 
A rational and durabl 
federa! 


lation, as well as to new 


may lead to new 


direct cooperation bet we 
ment and labor in indu 
should be started without 
the politicians who have n 
war of their peace attem, 
fort to arrive at an agreen 
government sitting in—wh 
fort of the current conferen 
have no warmer supporters 
experienced labor leaders 
found, with management, t] 
ment inevitab 
government control, that W 
can boomerang. A point ea 
looked is that it will also hay 


port of Congressmen who, 


“protect ion” 


they say from platforms, 
issues that pack dynamite. 
issue has burned a dangero 
fuse under political chairs 
gress would welcome any 
removing it. 

If the President’s appoint 
the water to study Englan 
laws, they may or may not fi 
that is applicable to our prot 
they are likely to find that En; 
been little more successful t! 


How: 


I 


avoiding labor disputes. 
will hear of one legislative 
may repay a side-investigation. W 
the British 


mental changes in legislation, t 


propose to mak: 


a way of setting up special no: 
mentary commissions repr 
varied viewpoints to make 
impartial studies of the situatio 
attacked and to submit reco 
tions to the law-makers. Such 
mission should be set up here t 
recommendations for labor legi- 
to express the negotiated agreem« 
labor, management, and publi 
sentatives on questions relating t 
lective, bargaining, wages and 
social security, and even taxes, a 
affect employment. 

Failing that, labor and mana 
leaders sitting around a table ca 
tion unofficially in a similar c 
If they can reach an agreement 
themselves, they will finally be 
DY Congress. 
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